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WHW BEEEES, TOEERTEOKRE JIC Ui - THEY, mhE%
=, BEM, famll, BEBcSY ohd LT hid, TENSLIEERTEE
DPEERTEEOREBEZXLT W28 ONE~—7 7 4 V7 HEIE
CHBBENICE, CRRRAILE >TEL b 1 DORRIEETS bo
ﬁ%wﬁﬁwowfmFmﬁ%?;J%%%bx5&T5ﬂ% i3, COHEE
Tl A BRERIEERL LTTREL, HOEFVEEOHMFBRELTRET L
BRITIE S, BENDEREC 2V TOP»5EREZ, Fe B2 bichE
RAMCONWTHEEREL 5 2HBFHOLRZR LD 20TIERL, T8
LR A O & S L BSRRIC ED XS ICEE LTV e L
¥, ZTNICDH ETOTHEMSLIC DO TR A BEEBEL S 284« DEL
FHEBEMICEBR T RECEEERL TV S,

SR O &GS E OBEL ST T AT, RAeBEERTE
CERZENOBEHENNCEET 2D TRIRNENDI T ETH D, TlHTh
529ﬁﬁmiofﬁﬁ§hé®ﬂoC@ﬁmgiékb®%liﬁ,§%ﬁ
MORFIC RS EATbNE &V B, ZOTHRS ZBEDLED
BATHTHEELEDIC, AUERECETAMOESMED X ATPICTE
MAEETH EVSBRCBNT, —BOERTHTHZ L0 ) AiCEET S

1 T. A. Staudt and D. A. Taylor, Managerial Introduction to Marketing, °65 p. 156., W. Alderson,
Marketing Behavior and Executive Action, °57, p. 273., W. R. Smith, Product Differentiation and
Market Segmentation as alternative Marketing Strategies, Journal of Marketing, Vol. 20, No. 3. ’56.
p- 7, W. Kotrba, The Strategy Selection Chart, Journal of Marketing, Vol. 30, No. 3, *66. p. 24.

2 cf. W. Alderson, Dynamic Marketing Baehavior. *65. pp. 4-5.
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CETHB, BEVPANE, TEEMRESOXMOBSE Ly — A EEZ I
Ba, ZOF—ADN—VTHDZ T LLEBREREZESE, DX D155
BRLACROC EERBLTNS, $TH 11, TEHEMSMLIESAEMROHR
EREOH 5 BB RECHIET 2 HEKEORETH B E, LT, Wi
MAMLOABERT E—RICEZ DT 2 RETE L OBBRIIEERICS
0 BLEOTEIIC O & SIS EEOMEKEDHERITIRIED b EARNIC
RERBINZ DTHELENICETH D, LD ->T, B23E8RANOE
M BOTHERMEREONE LN T &R, ZOHMCAZE TIKE LA
EEORBEERELRE LU TS, 7100y —2a0v—uis, fafTo
BHREHEREOREIC X - THESN 2 BEELORIPRIBIN - &2
BHRTBHENHICLTH 5,

Pk 2 ooRBiE, HESEAMLEBEEANOMME ZEAT 2 b ORES
SEMOMTKEDR DA ORETHS C &, Z£LTERING 3 DOHEE
EZZHBSETHRMPICAZ ETORRBPREESCEMOBREKEE 2D
—~ BV —VELEL UTRE L THEL ¢ EDOBERERL TV 3,

o

HEEMITEICBY 25 SEEKEORIEE 7 — ADNV—VIEDNT DR
S AETFEMSML OGS EICRBET 2 20Icit, TTESHHEERESEY —
AON—NVEDVTO—RIBEHREZREFT L TE CEBMBETH B,

L, MBEB TV IREZH2FHAEOTEHE MUY AT 41, Z0
ROBAMFOBNCEING [Ty 27 4] % EAFHYAF 41,2 LT
20 [FHYR7 6] ERSHHEREBRICS 505595 [FEYATF
L] DEESE I__F{ﬁ“/xj‘—L\%%_] LIEZ 5, 2O, EATRY 27 A E TR
VAT SBCRT 555 Th v 2 7 A OHEHEBRILEA WHEKEBRO
SERENT EMUTI, OBEKEEROREEO—BINERI HR L E

3 cf. W. M. Evan, Toward a Theory of Interorganizational Relations, Management Scieuce. Vol.
11, No. 10, ’65. p. B-220.
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EEEBHCEATOECETH bo COHERRMBTE EOHEERFICS -
EHUMICH SN b, bHAA, WRTEHEOHELKFERZRRICITHHA
CEBMIKR) 2—B & L, R (B 2HHRELTVAIXCHZ B, L
U, CNRBAEEESERES LT—REFROBRITEI N DTS
T, WMAEBEMBES VERAZBERIEE 75 X5 BMEHELRERKORE
B—RINCRIL LT 5056 Th bo LI ED XD BIRRNLESHHEEKREFIC

AENBZEAFIv 7R FOHWYWSE [[NADY =] (Prisoner’s Dilemma)
4 ' 5
BRAEGARKKLIOCE &—FO MESEBY — &1 KX >THIFLD %,
' 1 :

P,

M,

CeT P, BT Y25 aBICET ATV 2T & (UTF A Ofts, B

4 CORIIFEMICE 21, Lo F. Richardson 1 X 5 HEIRBEFEED £ 5 /1 & M. Shubik 0 [E¥
BIfEfLy — &) & F. Y. Edgeworth ORHRAY 100 ¥ = ~<IHA LI OTH Do ZOHA
1% XK. E. Boulding & X » C{Ti#tizo (K. E. Boulding, Conflict and Defence: A General Theory, *62.
chap. 4) =Dz z® K. E. Boulding mFpk (Viability Model) 2 FHHE LT, THADY VvV <]
AN LIS DTH Do 4, TRADY V= | i DGR L @« B, HEBIEY o B, b
FhuE, 10 Tk (@, 8), 4k (@ B B ik (@ ), E ik (2 By) WG LTV %o

5 THA®DY v Y=k M. Shubik OFEEEFACENTOTRARDERERTH B HOF D
B0 (k) — (7)) ekt oo TRAOS VY Y <) LOMETERILER T 5, (M. Shubik,
Strategy and Market Structure, ’59. pp. 222226, 268-271. 7ris TINAD P v v = | 32 LD
TR A at NMESEHEY — 4 ) THBHZ LD TiX, R.D. Luce and H. Raiffa, Games and
Decisions, *57. pp. 94-102 A&,
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BEETFRY 25 5 (UTF B) offifstibd. CFC, RAEMSREICELT
FEICHE SN BA0 A OEETRNRSHREEDT. BOREOMmKIC
ST ADFIER P, 5k %13 oNTHEA (U 1LICE PN THNELN T
) BORIREERABA U, S5 P, BBATACONTHAT 5, 41
CFC! ONEIcH 5% ADEEANRES NS, GFC/ 13 B ORI
FISEERTHD, AICoNTEICE~ERLC EN BT HRYT 5,
CFC; & CFC, #H1I5 5 fEiR GBFA 13 A & B OMEFHIERTS %o

A & B oMmiEEE0BES DS () F v — FY Vi) (Richardson
Process) %159 & METNE, ZHRKD X5 HEAFERICK > THEbIN
%o

dP jdt=aP,—mP, +g T e (1)
dP,/dt=bP,—nwP,+k e (2)

CET ambn BRISERERDTIT A — 52—, 6B BERTHY,
NOTNTEOKRTH S, MA & MBRLEREZNZN0EBNTLLN
BMABEHRTHY, WEEFIC BT 3 4L BORIRKIEHTS 2. (D&
EoTEDLINBEVYRTF DB MA & MB ORE, $1RHLLECHS
CERBEICHEING, BERL, TDEAT dP,/di=dP,/dt=0 L1355
TH o

ExsnTiz A6 BoENMBESELAN. UL, bLECEEEST
LI E-T, ELoh—HBEFELEETHCENTIN O [HEY —
o) RASEESSS 50 L LESLEHONGHSEEE S 520, ET
O THAD (Staying Power) R LTH 5o LichioT, EEEEBCER
HENOREZ b DT THS 50 LIMoT, FHYRAF AGHEL [
b i) T TEHENERY — A ZFPRIERE B, CORBICES

6 cf. K. E. Boulding, op. cit., p. 37.

7 TUFv—FY ViBE| ©oWwTit, K. E. Boulcling, op. cit.,, Chap. 2 33X (% A. Rapoport,
Fights, Games, and Debates, *60. Part 1 %58,

8 K. E. Boulding, op. cit., p. 65.
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WS A BB RIZ S 5750 ¢ OBEE ECEET 3BT 134 L BIT
BEETH B, A& BrETHsnEn bR il 2RENOMEEKRIC
B 2 FIBEALE P EEONE S HFORBE 0EERAICT 5 L0 5 —
BEo MREBN] 0v 24 F2ELLT, EREVHHERELITLETH B,
cowicit, 43T OMAEENETSEE L kT, MA & CFC, 0
BAICE > THEESNS AL TS EB LTH LAY A ENTE S, Ak
B MB%LF~BITSEECEICE>T, MB & CFC/ DEAICE T
BESNESETHHE EA LTH LS T AT EBNTE %, 4% BiiEI 2
DEBIFIEHE C DX S ITRIELTOIIE, Z0O%RE 4L BORRSEHns
ADH LW IEAOMBTH 2EEMER ATB L & i Z ORI
HLTEET 5,

C DERR ATB LoV TRADBEETREC ERRO2DTH B0 H 1
iz, ATB O 185, 41bb BTL tHnTos A& BOEEFHR—ED
M | RIBICH 5 C L Th o Ralt BTA 2EED [ZAEEA) LTF
125, A& B3 OREEACHELLEBAICOS, ZOWEOENERERT
BLENTEB, LB -T, 4& BREOUBBRICHNT MHES — 4
CREL, HEICZOFDSE RN IEAEACEET 2 ENE bOC L%
ZOMEBAHEE L TEELSLREE S, 3T, ReRALBRzx
515 TS — 2] KR L E Lk S0 %2 OARCOEAEAIC BT
AL BroMoBERSS NS CEThb, AZEEEB CESY AT

9 THHEY — o) RIESWTIIFRT 5 2 LA ERNTD 50 LT, TEFINER Y — 21 KB T
VA IS L T AR OB AL BV TS 5, (M. Shubik, op. cit., p. 206)

10 b, FALYAT A2 2T A Rapoport D\v5  “the debate” [fEZERIAUTTE B 7o U
(A. Rapoport, Three Modes of Conflict, in W. J. Gore and J. W. Dyson (eds.), The Making of
Decisions, ’64. p. 398.

11 XK. E. Boudling, op. cit., pp. 38-39.

12 cf. R. Luce and H. Raiffa, op. cit., p. 98.

13 cf. K. E. Boulding, op. cit., p. 17.

14 [HRES—A]) LLZREEND LA 3y 2 ADHFHCOWTIR, T. C. Schelling, The Strategy
of Conflict, ’60. Chap. 2 33 X X pp. 89-99 % £,
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Ck-Ta ) SLOMBPELLCEBTES L, Mic Bz 4 i EEsY
Bl -Ta ) B ORBEZBCENTE S, LkdoT, BT4A Lo
WENLIBEENL 5N E LTS, TR BICHEREICE(T 2 A4
MEDRICEATNS, COEKRT, COBEEHERORICARLEETDH KT T
$o BIleU TEREY — 5] ~EAT BBRES AR DA T 5,
TARYRF LR DX D BIARHBESHHEELKEBRRICHNET 2BEDOR
HERMEZEEL ST NIEE S0, UL, COREEREBRZERDS — A8H
CBOTRBRINTEL I =<2 v 7 2ANEZPRAMKIC X - T EEEL 278
WZERPODTH S, BEIES, INODOFERBAEKREORHEEEA—E
DIEEBRINCIED O N FEMHRICER S 5 & LI1C X > TRMEE A EE L X
5ELTNBIDTH By THT~E FERNSHEKERRZ0 b0 TS -
T, BECHT 2 HCOEEBMNEA A —V TRV, BENEELIKRED R R
WAEBT B DICENETMAYRTFACE-TO [(REINEE] LT
BT L5 LREREREEANICRET L0105 EThb, COk
DICFAL Y R T £ 3MEICZ DMBTENZERANICH 5 &0 5 W% IE
IEREFLSE, UL, THNYRT ABMEREAEENSEROFREEZ
LZED, COXIBWHHFORBIRETH 5, BWEEL, FLICTFUYRT
A EBNEEEEA DO COBAREAEHE ST A U, § 2 1k
B ZREANCERT 5105 C LR OBAREOMEL D5 TH B,
ZREAWICE Y B EHTE % O EHTE 2 SBMICKA S hiz b ooy
ZRDiCd, TAYRT AREECZRALESRICBOTHELHDKERNL X
5Kﬁﬂ?c&%ﬁm&bh%bmﬁﬁ@%%%ﬁb%cmﬁﬁé@%mbt
D35 T3 E%Amfwﬁ@%%ﬁéﬂmimbmm RADEIF —LDI—

15 cf. T. C, Schelling, Ibid., p. 105. .

16 R. M. Cyert and J. G. March, A Behavioral Theory of the Firm, 63. pp. 119-120.

17 cf. T. C. Schelling, op. cit., p. 74.

18 \hd B TIEMEREES ) 1R 2T ) TEHEDE ) KHETAHLDEEL T I, FHERES
RSB T L RIS DOBIRC D 5 2 LI T CTEHR TR BB ORRRD 5, (BT KR, ft-
Managerial Marketing DB RAMERIZ DT, BREDFFE, 415, °59, p. 9.)
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VOB 1 OBERZOXIBHFLNERDOEEZRET S LETHE, £TAHT,
CDF =L DNV—VRFIREDOHIELET DY TR, TNRTUYRT A
OB AZE LTS E S NFONE DTS So £TDERHILIE LM
HEKEERBRCDE ST —2DONV—VICE > THRINE ETHIE, BEE
B IREEC & > TRHEN B T TOFHY 27 A1 150 [AfFY R A
EEBEL TR EDNDBEE D,

BIEY AT LT, Tu/xTA@mEﬁ%ﬁﬁcxofﬁﬁéné REES
KB TCHEAEGHENE SABCZOZREAZTDOLDOEREREOICE -
T 1>DFED Community 2754 & 103 AICZ DERERE S > T, &
CBT, e hDM— VORISR SN B EOBERMT 5L SR T
EI0, ZHEE 2 CEETHRASSERICY - TRESh 2REFREERE
ﬁ%<bt@&<bt@?%&m5%%%%ﬂo%b16®%1®%a&%ﬁ
?5@%/17A®%%%%®FﬁW/17AJ&&O %2 O¥Ee L BEET
5aﬁv1fA®%%%%®rﬂﬂVX%AJ&W&ﬁcccvﬁﬂvx%A
EUFSSERE ISP 2 OMEENS A Y X T A L T OANEE (XL LTER) L0
MEERICE > THEINEILOTH D, AV AT LRBZORETH 5T
YAFLOFE, TIOLLHHN (ER) BHNEIER (RE) BMEONILZH
EOFEELTRY LHREREN. BEYRT LRCO XS UFEE—T
CBOTZORBLROERZIPVIERS, HHCEOTZORENE 2D
HEBIENAERT 2 L5 REGWHEREOES, I8bb, Y—sorv—w
ZREL, TOCEEBUCESNHEKGECOWMRAEERES — oDV —

19 <f. A L. A. Dow and W. E. Cullison, Oligopoly, Intergroup Conflict and the Growth of the
Firm, American Journal of Economics and Sociology, Vol. 24. No. 3, ’65. p. 286, M. Shubik, op.
cit., p. 226. T. C. Schelling, op. cit., p. 74.

20 = ®fEEIL O. Ramsdy, Social Group as System and Subsytem, 63. TrB, ZZCTE> [alE
YAF A ¥k A, Phillips o (¥ E I (A Phillips, Market Structure, Organization and
Performance, *62. Chap II) YR UTHHEELT I V%

21 ZDOAZE DWW G. C. Homans, The Hman Group. *50. B« BJ|FR, va—<v .« 7 —
7 pp. 100-101 BB, HBICHOMEIRD LI, ¥~ ADV—ANEOREEZEY 48 L5 %
PEEDN— N DTRET BRP AT A LRIV AT 5 OBIEIEIEL Tl %,
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KOVWTORABLEDRTICET BHEBRELTHMT 5 EICE->TH—LE
BE 5, LinL & BEEDY — 50N — VR ERHIEKED 5 5 BRI
EBOTOAZDOER SN BEIZZ T, BRENSE( UMBIREDIRIENE
bF 22N TH — 20OV —VEET Z, RARBDTIRBOTHEMDLE
COXHREIBRBICBY 2 1ERBELTHITLE D,

mx

T TRESE] EOMIBICBNTEZ SNEDIZ W. R. Smith
DIsk, WBMAMLARICEDT 5 1 OBAFEE > TV B, L LTTEHALHS
[RBSE) EEDEHKELZDD, XEDXIREFEDS >TDZDOHRIT
DVTEREICE > TR A TH B0 B4RTD2 D2OMITHLTRD L HITE
ZBo TTH 1OMICOVTE, AL BEONHICREREEE LB,
TSI 1 1 ORBRETH 301 LT MESL] 3 1 4E ORI
BRTH3 &, bbb, TEAMIKBNTRERET 7 ¥ FOTEKRREREZHE
NEEOTEEHE 171 OHBERICSD, LEd->THET 475V F
PRI L A TH 5 DI LT, BEAMUCBTRET Y FO
TEREBENEND OWBTEESCHELTHY, LR THHTE7 7
Y FEOBMBRROLARBHTS 5, SVDANIE, TEMA LIS
BOBRED < BESTHBDICH LT, WML IS T ~TOWERE
C &> TS » & bS5 & 5 RITROEIED ¢ 35S TS 5o
52 OEICOVTHE, RaRMECERSNABRTO TREML) SRR
PORLIC BN TR XL CBETE5 ~ 20V —VTH 50 LT, TS
SLRBEBHOBLICBOTRS X CEET 27 — 20—, TRbE=
22 cf. A. Phillips, op. cit, p. 4

23 cf. W. R. Smith, op. cit,, pp. 3-5, W. H. Reynolds, More Sense about Market Segmentation,
Harvard Business Review, Vol. 43, No. 5, %65. pp. 110—112; A. A. Roberts, Applying the Strategy of

Market Segmentation, in S. H. Britt and H. W. Boyd, Jr. (eds), Marketing Management and Admi-
nistrative Action. ’63. pp. 87-88.

24 TS LD BT A ERAMEOBEA LS T L BEEC BT 5 TR EE—FK LT itb,
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—HF A VIEETHBEELDBES D, TRAK, HEAHAORECEN
TRITEMSM BRI E > TREFERELZDTHS I Mo
BREOFRICBNT, ¥—naDr—rE LTOSMBESTE 5HEELK
BORBICH LT 2 2OMMLT 28267207, THIEHAYRT &
B U TOEEEREBOLKRTH 3, EEREMBBNICHEEMICH 25
REAPOIRICENTIER, TNV AT LB—BHETEROBRELZDC-T
BHT 2 LR EARENDELFEOWMABRLRET 220 T, [
CBABLILNIE~— 7 7 4 ¥ PRBERRT 520 5285 >, €OHE,
FEEERTDOOBELBY, ETHYRT LG Po—F LWV SEDEAT
) SLORBEZBCENTE B, BODPANE, TRYRFLAETRY
275 B OMEFHEBRIIEAT 22 LD ZAEARZONICD ) B
FIESERICEY 2BA2A0 L5103, (”2)

Py

Us

2 OFRIIHA Y R F £ 48 U TORBEEREBRO/IMETH 5, RS
REWVWS T —2DN— VDT TOTFAYRT LHOHHICE T 25 TN 3 i«
AWPNTO D, T TKEMREREDOREREICH T 2BFERZROL,
SR EIERE DR AT B AR LTV Be RETFRYAFAADT 5 ¥ F

25 cf. A. Phillips, Market Structure, Innovation and Investment, in W. Alderson, V. Terpstra and

S. J. Shapiro (eds.), Patent and Progress ’65. p. 53.
26 ZhiZOWEit A. A. Kuehn and R. L. Day, Strategy of Product Quality, Harvard Business
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OREREIFEEIC BV TEDBUES, Q BFRAYAFABDEZNEEDL
TWVWb, BTNV ARAFLABEEFENI T — 2DV — VI STB END
TE, FTH1RKT 5 Y FORESEHNICS - & bEIFIN L EHFZE
TORBIEFLTVEZERE>TEREINT VS, RH(=a) 3ThA YR
7 A ADMmKEEE, QE(=0)ZFHY 27 ABOZNEERED LTV 3, fHilk
SHRIZERBE L BNEEL LI EBEINTV S, TAYRT LOTHRD
HER, 2FV=—rF 4 VIPRIFOTNY AT LDT 5V FOREMED
BRIFEME EOMBECORRBITONTH 2 B, TOMES SEENLN
BEC DN T RKBICIET S 5o C0C & ARRI%S UHV 35 X0 GKL 1
LoTEHEN TV S, ZOBMOAMITREKEL LVESC L >THREIN
Bo REAWE, WEKENGL, 3YEOEERAZRSIAE, TnEY
COMOARIINE {155, UHV & GKL OREICHNTFRYRFLAL
FRYRFABOw—5F 4 v P HREELL B, Lihi>T, CORAD
S%5 U LEREBEENEORED LD EOBRERTY 27 & ADTHE
ERBL, DEXDEDHRERTFEY 27 A BOWBELRT 5o

4y, TRV 27 0 ABESS FOREKELRE L THRE L RO IR %

Review, Vol. 40. No. 6, ’62. pp. 100-110. R. L. Day, Simulation of Consumer Preference, Journal
of Advertising Research, Vol. 5, No. 3, 65. pp. 6-10, ditto, Systematic Paired Comparisons in
Preference Analysis, Journal of Marketing Research, Vol. 2, No. 4, ’65. pp. 406-412, P. H. Benson,
Consumer Prefernce Distributions in the Analysis of Market Segmentation, in W. 8. Decker (ed.)
Emeriging Concepts in Marketing, ’63. pp. 320-335. 7. Y&,

27 cf. W. Alderson, Marketing Behavior and Executive Action ’57. p. 56.
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UHV 5 UHV 1 Uy, Fh Y27 2 BZHEDS SWET 5T LTS B,
A DEHHRE o B OMHEHEE b, HEREROAES ¢, RIFERICST
3200 Fhy AT AQREMOERE s ETNE, FhYR7A4dETFhy
25 2 BOTBBER R — I RR TR SN,
b—a~>sc<a—b ' o 3)
2%, a—b>sc BAEENEINNZ AR BAWENSEELS 5L,
WIC b—a>>sc 12 BEMAHHSNNE BIR AZHEN» SEREL S 3o ik & 16
BHROBEARRC L - TRESNEbDETEHE
a=n—mP,b=n—mP,
(CCTnRIEDE, MIZIED/NT X —&—)
chAERRICARA LTRET N
SW: <P,—-P, 4)
WREH 2 CBNTHEBERER UV, E UV, L >TEDLINT VS, T13
bB, UV, X0 FORRTRABEE LALL L, Hic UU, X0 EOERT
EBRERE LAY, mE o hA—FEThIE, s OEMWNS L BICONTU,
V, & UV, BETEFHECET L, 2he i EERREIME S N 5,
EVrINE, BEMMLENSIFT —aDr—vids OEFE/NEL L, £FDC &
T & > THEEHFEBRAEN/MET 5 &0 SBEE S > T 5o
HARAYOMEICHBNTE, HH Y27 &8 UTHELERERLEDS L,
SRELD AB 5 4B THMESNIE LTS, FRY 2T ABEEY
— MCEALIENES 30 B8R SERTHERSSEMC L > TRES N M
HERER GEJE(M2) MREVSED, 4B (3 FIESEHTOE
BATNEDPLTHS, L, BEEAMOEMAICAZETAYRT 205
BKHEDTEA T S B OREETELAE LI BY, TOEBRRIETT 2, C
O#R, P,—P, OEOZMICK T 2FIIIET LU, iRt EmmioE

P,—P>

28 cf. K. E. Boulding, op. cit., p. 62.
29 1Ibid., pp. 69 L.
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BRI D, DF D, 4B 133 ) BEOARSERICEY 3EALIE
T B0 COTERETUY AT LW [H#HY — o] WRAT 2B
Mzmbbclicih s, BEEANOHNIICEATSE, TOREDHEIEN
B TREY AT AOKS, DXV (R BIEFT 5. Lb L—F, O
Y RF BB LY — A DN —VEES UEET 280, $RbbZ0 (4
%@Jm%mv&wwﬁéom%mé,@%VX%Au%mﬁmxéiTK%
TFOBMERE LERE ST 210 X > T TR Y 2 7 AH0OERE 3 A
053 E5E TR DTS, bBBAEY X F AL BT 5 [HE]
& T RATSOBRICS 5o —iRIC THR] BMETFhiT TH2hkE
SETYT 2, LA LERELRRCND 2 DOWBEHOEIMICE LA 5 Ty
IRBHBENDICETH B, TS, MR BWEF LTS, A @& L
5 ORIZ DA L, ENbBIETTSE S BENS b, MEY %7
AR COCH LT —2DNV—BELHB L, TNETMY R 7 LIRS
FRITESHE, COFHULNY — DN —VSTHERSLTH B0
TEMALOE 153 0bY 5 TBEEDIRY | (Majority Fallacy or Popula-
rity Fallacy) %H0H5CETH b, THiEH 5W 2HBIRRIT 22D i35
50 5 HBEDKBHICRI AN SNRIEIE DI E S BEDED T £
7z& ZiE, P. H. Benson i Xhid, HEHEVY -4 ICBF38ROAR (T
N7 ORSEIRITEMOBFBICHE T RS 2) LHEEOUAMT
m&@ﬁ®%%K§ZoﬁMCQ%%%7O®ﬁ%MKOmT%ﬁbTDgO

30 cf C.I. Barnard, The Functions of the Executive, ’38. pp. 56-61.

31 cof. O.E. Williamson, A Dynamic Theory of Interfirm Behavior, Quarterly Journal of Economics,
Vol. 79, No. 4, ’65 p. 602.

32 cf. Ibid., p.590.

33 A. A. Kuehn and R. L. Day, op. cit., p. 102,

34 P. H. Benson, Fitting and Analysfng Distribution Curve of Consumer Choice, Journal of Advertising
Research, Vol. 5, No. 1, ’65. p. 30.

35 ditto, Consumer Preference Distribution in the.Analysis of Market Segmentation, pp. 325-328.

ZORFENBN B DX, BEFSMOREEN S OHESTH~ORE LUWRS, TofE o

77V FEOEMT A oON THBEIWAPETH %o BAIMUTOLMCI T, THEDRE
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Ule#S > T, BRIFZEEEOBSEED Slhic & C AICHET 5 REBEE b
77V VAR LTSS EENI S C EBTEMAMMLORE R LD
15K By EC BT, O GEEKOED ] i@ A A. Kuchn & R. L. Day
XU P. H. Benson BSEMEL72LDDd > EHOERES - T3, 212
ETFRYRF LNCOCEABRLTAHTAHED, HHATHSHEEICE
ELHAYRT ADOBEP LI EEOFERBEEIND VDT ETH 5,
feEAE, FHYRFLB0ApE Q0 RERRELA, FHYRT A4
LI nIn D 13 B IWBERE T OTHENE LCRR Lc s LS, (M4) €
OFTEE s DEEHASE, Lichi-TR 2 KB 3 HEEZR UV, & UV,
OTEEAKRELTBEVIREE DD, R4 BT OHELTEMAHLD s HR
EZTTED, STEBKELIBBZICONT, c#BIET I EICE->THTE
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36 cf. W. H. Reynolds, op. cit., pp. 112-113.

37 ZDEIZOWTIE W. R. Smith (op. cit.,, p. 7), W. H. Reynolds, (op. cit., p. 108), W. Alderson
(Dynamic Marketing Behavior, p. 186) {Z % A EHZBHcI80 S 5o & {I& W. Alderson |3 = hai
BRSMLOME—DHNTH B L EX BT > T b,

38 W. H. Reynolds, op. cit., pp. 110-111.

39 cf. A. A. Kuehn and R. L. Day, op. cit., pp. 105-106, R. L. Day, Systematic Paired Comparison
in Preferences Analysis, Journal of Marketing Research, Vol. 2, No. 4, ’65. p. 407.
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40 cf. J. Dean, Managerial Economics, *51. p. 514, G. Zaltman, Marketing: Contibutions from the
Behavioral Sciences, *65. p. 137.

41 cf. T. C. Schelling, op. cit., pp. 75, 106-107.
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43 cf. W. R. Smith, op. cit., pp. 3-4, E. D. McGarry, The Merchandising -Function, in R. Cox, W.
Alderon and. S. J. Shapiro (eds.), Theory in Marking ’64. p. 236. .

44 cf. R. E. Frank and W. F. Massy, Market Segmentation and the Effectiveness of a Brand’s Price
and Dealing Policies, Journal of Business, Vol. 38, No. 2. ’65 p. 188.

45 cf. L. A. Beldo, Market Segmentation and Food Consumption, in J. W. Newman (ed.) On Knowing
the Consumer, ’66. p. 129. 136., A. A. Roberts, op. cit., pp. 88-89.
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48 L. A. Beldo, op. cit, p. 126.

49 D. Yankelovich, New Criteria for Market Segmentation, Harvard Business Review, Vol. 42, No. 2,
*64. p. 84. 90.
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