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BLEAST X BB TEERBC ST 2 ILEDKRELERZ, aRECB VT
1880FRIC DR DSBS R X - TihD bhic, 0%, 10EC b %
DRFEORBHIFE 2T, 180ERCTSTERET~F T 4 Y SITHOR
ﬂ%®%i&tfﬁ%b$ﬁﬁ§?1V6oL#LKﬁB,%O%K%bfﬁ
FEDEETH OB L EAMCHE TS EEEBIR L T—EREDLDTH
S TThd T e e JREEIEDTEBMN B SO MR & L OMEXENE L T5HIA
ETED 5] EARAASBREDZ21ED, 0 [] OFE(IIEEEIED
Elxk LA bIdE 27\ ABOBEINL, EEBBOM 4« Bl L U%
DT TCOLREDRE EZLOMOTEHO (8] N & LcEd, 2%,
LM ENGEHD (5] OB Ed7e>TED L H3REILL T o
BREZALLCTEI LD D,

T O TRV AR BIE BHR) [H& T o © C CRIBILS LA,
FHEA Y, LT OIS X > TEAF bR, Mk D
PR IR 3 DR T By TERIE & AW O IEAE & LT BT

1 cf. N. H. Borden, The Role of Advertising in the Various Stages of Corporate and Economic
Growth, in P. D. Bennett (ed.), Marketing and Economic Development, AMA Proceedings, Sept. *65.
pp. 488-489.

2 fz& %%, E.H. Chamberlin 3 MEEEORER - OBRIRFTTCTE R REMIT TR BIEH
BEEE LRV S Lhighse LALSLZDARNEFRCE -T2V i LARDH 50D
W EFRBE SRR, R LADTRWESRL Y &, TOLREIhbORRDB X 5icibol
(The Theory of Monopolistic Competition, 8th ed., *62. p. 119) X 5 BrDREIIRGEIRETH B,
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B R, AFEHIRE 2D b DR RN ASR N Ui R & A o 7e B R
CHBo

HEREBTR G O MO E N B, BE~OKE» b OREEE OIF U
Kb B T LT E By 19UHEIC I b 4 E RIS 0 LI TEREC o B 3
Sl A O AFEWDIR I X5 EHEEERORBEEFL, 20
DA DAEIETETERCLIBEEARAREYLEL Lico £LTH
S OTRBI IR R I N D Z LIE T DORARDAHETH » 720 £ L THF,
19HHE D% YO AREIC BT 5 8EBE L OO RBTE OIS, BERMO
REC X 5EFENTHORIL, hbOHEHCET 5 RKEELEDOHEE~
D RERFC X DICEERENILR O AR G R 5 2 foo L L7aad
B, TDX3AREDOERIC L 5T, UEHOXENLTEAEECHLE
PR M IR B FDREE L DI\ e o Toe 7B D, S0 X 57
FC BT, B, THOF—2TMRT 5 DI HRgHAE ORI H T
TR BIRWL, B2, EEOFEN TR Z0ZRELERFIND
T EEEZ T LT I3 B0ENAETR XBOFBL 3 Y/ &Lk
BN D -1 dnbTh Do
BERFEHLVEEOTEL MO L TRREEBCHFRLLOZELAZL XD
LD, EERTOREFCHBRL LD EOHBEE L TIHAL IO &
THEBEZOHR & ERN AR T ERRORE L DM D FE Rk
FTELDTH ol ZDOTDTETHAINCONBBBIROFFWHEEL L
OB TS By L LIk, FEOTAT B S & % ERAEE -
Tolidk, EUR, BF LUV TWRHATE 2, HEBEOEBBYHR TS
DOERETTHE TR HEBXHEERNC L, Thickd 5 HEL S

3 P. T. Cherington, Advertising as a Business Force, ’13. pp. 33-35.
E. A. Lever, Advertising and Economic Theory, ’47. pp. 30-31.
N. Kaldor, The Economic Aspects of Advertising, Review of Economic Studies, 1949-50, Vol. 18.
No. 45, reprinted in N. Kaldor, Essays on Value and Distribution, *60. pp. 124-25.
4 N. Kaldor, op. cit., pp. 123-124.
5 cf. N. H. Borden, The Economic Effects of Advertising, '44. pp. 21 ff.
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B 5 TDITIL, KB CHRENEERE S M Thhiilis bia e KEEA
ENEEARHLBS DL IDOETH D, KEETREM T UE, HEED
FHAETLTAZ LT X - T, BENDIKENDHOEZMEL X 5 &3 55 E
SR ORAEEI Uit o7 £ 5 o T HIE TR\ oy

BRIz 0 X 5 CEEAEEMOEMTEHTH Y, MADEHT LT
EH S i B E e 5 B A RN oI R D B & &I
Holel LXWBLDTH D, L, RIEIRENDHEEY R T RS 0%
B 2\ C— T8 2 — v L LTERAIh S L il Es AN
IV B H 4 DR O AT b EELRE/EYRITT I LIS,
[EENBFFRE L TR I UL CDH IR, Tt T DESE
CRWCTRELOERBEEENFEL Tt &RV 2, WELELRICE S
DEEAEE LT\ s C DM E RS DLEDHEE, (2)FhbOMOEA
PEREDERE, NI TONOHRERTH D, b LHLOILENLEY
BALLETHE, T x00RC X3 TEOBED FE % REECT 5,
D, EEC X AMENEEDABIEE T REICHBCHA LIS h BT
Bho Tishb, HFINCKEEES O MBI FEALL T DZh AR T
NEVEEL RO BABEAEAD LRI b3 YKE G, LOME, KO 2
DOEREDNTRBMNE TS, B 11, FHITHNC RIRE 7 4 2 M e /N
e DB X - THIBE 2 R0 EE b, 21, d LliRALE
T HBRABERENT /NI D THIE, LHEHE & S e ENLTDOILED
MREELTEULBBSEFBOBMARL X > CEbR—EDOLREX MO NG wiE
CTBeohT, BARBBEIEATSC LiLkb, b, [EENRHBE
ELRWT—RCEAIND L5 L, REealETEToMos s
MER, EOEERHRTSME A OLEORBRIEAT S LTk B,

N. Kaldor o\~ 5 Pl ko X 5 ek a Rk L T 5 R EEIuBRIT, RIEEE
mcit., pp. 124-125.

7 N. H. Borden, The Economic Effects of Advertising, p. 48.
8 N. Kaldor, op. cit., pp. 116-117.
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EVCIOHBAERALCHPOEEDOEZ kv TERICHET L H AN\ L,
TREIC S %, LS TEEORERICET 5 o0 TEE] L LTomSY
BTN DTHD, LLiehib, 20X 5 eBRIIESMENRILTS F
TET Lichld Tt ¥ b, BIEEET X2 EIIREAZE OB,
FRICZDOEEC RS VT, F0 X > T oRBONRERTHH, KETIH
ZOWTDREEEBOEZ PESERH O AR L 2 5 BEA2 2L » #2718
BTLH 5l bTH b,

M KRB 7 2 33T 7 5 RS A/ NRR s 3 5. 2 B 28T
ZHNTH Do THI—FHLENT, /MBS ZOMFEE LTLEEE M
BL®, TORKRLELULHECIHZEAOHME S bt kv, *
X ZOBEN T ANFEAENT X » TUMEDIRFBIEHET X5, 0D
R, DMEEXHENLEES R, TEHXETETOROLEDOFRICER X
N, LL, KEEECEOHELREDH5HFEAZERIARCFOE
HAGDOFER THH/NEEDHBE LI DX EWV I BIRCRK T, £
DOENFEAENOMEDBETL DD, Kb, AERERLEDOREC LS
EHFEAEEROMES, EEDLSHOARBRTSHD LTHE, ok
LITTRET LA ERHFEAGEORBRBAC OV TOERBETHELEE-THRWL
ThHhH

BREDOEENREFHBCOWTRINDINED, &KL U TEEXTFELY
K LT TR E TS, TEAEE TS h, SbR—AoLEE%
WD BINAZBCERT B PCeHEE R e b TR Do TRET TIRRL,
EHBREAET LT, TRCEBEL TV A LEDRBEARBICKEL RbIcD
NT, HLEBEO—LENLOBEFECK L CHMIC LD RER & nT
5T ERFTETRHICID, el Dh, ThLOHEFEILDS LUELDLIT,

9 R. Bartels, The Development of Marketing Thought, ’62. p. 46.
10 N. H. Borden, The Economic Effects of Advertising, pp. 843-844.
R. S. Weinberg, An Analytical Approach to Advertising Expenditure- Strategy, *60. pp. 17-18.

J. Backman, Advertising and Competition, ’67. p. 13.
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ZDORFEEE 5T RYAR D LOXEEHMEE S 2 LT X - TRHHTH
HEDSBENLTHB, 1L LT, WIEEER X 2RFEPOFEI/NEED
MBRYE U CHBNCETT 20K LT, ToHIIE 4«DLENLOTE
HERYELD, $LLELHNE, IHBEC L 2REORALYEIRT 500D
WHBEXZOUHRAELZ LTS LW EENHOEEEZ TS EEADH 5,
BRI, T OEHBEO RO S OWHEOE S Th Do

I

HEEHESIZORIBBT R\ T, FHELEERAEBEE LT, HED
FHEMBIEC RS\ CUIEESEER LD EFOXEN DB IS L\ 5 K
2, FRWBOKENEE, 2F bz TEESZEROARCEVTLR
BEIVPMEXTELORBETEOERECT S L5 AL, TOREARIL
Lico T2 BRIEIEE 2V DERIEIC b &S CiThbh 5 EEE LA E g
L S REBC I TEDREE ED L SCERIRHDTHS o

ETEEELREITHEOEENBEEC KT %O?&‘%#Mﬁ% Li% B
DTFEEC LRSI A CEE» b ORIRIET Tidicd, NERE L ek
PGB T 5 BN O &G BEAEERIC S 2 5, BHO T
B TREECEENOR BRI ThZRBENASECREL T3, £1L T
O EREBELT, SAEIREOKENTL2ENLEELZT 5. Thidi
AEOHBEYHEMLT, ThicadT2RKEREO RUELRE 2MI 5%,
RIS BRTEEE L O LT—EOEHI Ih -ERIEE | B %N
BT Bo BUEEE A 4 DI S AR ABANEY L OIC L DD & 5k
BEEREOWTRBRAD AERIETECR W TERTAZ ENTERV, ZOR
i T, BROEEEIIR AN AREBOBENZEDO T Ikshhs 2 kit
Do D BHIMENAIC X B RIEEE OENET BRCTmEER O BT
BUAHICEB S h o

11 N. Kaldor op. cit., pp. 117-118.
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Wi, WEOKEHNEECRT ALEEORE LRI L X 5, Blo L,
HEERRET L ORMBRECE\TUL, HRESR2ERYB LT, MIIFE
DEE, 2F W HENFERBEOLGANDER X ILLT LW A TLoRkE %I
Foltco LonL, COREIMEESRBEMALLRZNED, BEO T
FOTEAELBRT B, BEHOTRB VUL, [EEXFIEEKE L 5 HIE AR
RELTLORBNED, THESOEIEMIFEDIMA L ETo

IREDZ DR, LarLksrb, —RCBEIR TS L oK, LEDHE
RIS B ORE TR [RESDIDBHEE S DB ¥ TRITERCH
TCHRBENBEBEMNE L T5, FRIEEFEEORLLE, BVl
THELWTERLLDOTH D, HANREETAI R _EOHRLD S, £
EETE I CBRECISEEL NI 5, B2, THIXFROITZEDHY
% LB E 525 [DhA) REET Do HEALEEDIENHET
H5DETHE, BBRZORPBHWHNETH S, Bl L <, EEHEEDRK
ERC R T, BHERERAEBBNE DN D, [EEIPIDEEBEL T
BITENDZNEY, Itz ThBRLEOBERCE UL, BHNERLzDE
LCiibhlcd D TH->eie LT, BRI ZOEMNSRLIER I LS
Tl e h, BUREORENRECHENCEhE»ED, F
2 OHARIEETAON, [ORA] #EERTIHESIL LT OZOHEON
CRHEENRDEZNDTH D, & DT LIXEERL SRR 5 EERESRE
LoEPNGREEPNDRETFETHZ Ll i—T 5 BETEE L W1
TEHRERT D, BRIRERDEBEY D - TURENRTEhENED, Bk
E D HIC B\ TR ISR D% LR fEE S, MRICIIIED %

12 J. K. Galbraith, Monopoly Power and Price Rigidities, Quarterly Journal of Economics, Vol. 50
No. 2, ’36. p. 468.
IREEBAED X 5 IR O &M L5150 Te K, S HIE4 O ENAED < — 7 7 4
VI F r XN E OB B TEREKE R L > T 5, L, ZORCKTBEEKED=
Y FE 7 RER AR B O WIR O b BT T 5o
13 cf. E. L. Vaughn, Marketing and Advertising: An Economic Appraisal, ’28. p. 177.
N. H. Borden, The Economic Effects of Advertising, p. 850.
14 J. Dean, Managerial Economics, *51. p. 368.
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DRFEC T 5 EHiE I LI EbL, MEREEYERT ¢ I-T [oh
Al DEFFCHRT D A, L - T, b onT, KEDOHK
BRI EC X 5 TOL DI ABEOEBR ET TR > T
o MR LT, BEVWHENT UERS Mt B OB, MoESiHD L
OO MMEBOEMT L > THEINL b, MENLEOHEDOTFED
FEMILIR 23 B RIMC A7 % KB ORI In G L & D I TE N e O FE 5 &
LTEREhI-DTH %,

EHE X 520X 5 I ENHEOEM AL ESET X 5B T 5 e
ELTIERT %, $T20EEAROFFCE T, ZHIEEDCTESEHO
ZENERE Lﬂ*ﬁﬁﬁ*ﬁ‘go PR ET X 2 EBREOBISIM A, ORI
St3 5 {HEE OFEIT A (a preference gradient) ZHJE L L7ckL (core) &gk
Xh (fringe) HbH 78D 1 DOMKHNCIRST LicTTGBE AL T5%, STHEHHE,
L CEDEH ST, LV BN ENMERZEIETRET L - Tl
AOBECHRD ETbid, b &3 EEBMTIRAILTH - B3, 4%
HTEOERBEEYRBTTLT200L 5K, ThEhDMATEEZHLT 5.
5B L, BMENAER L > THERRIBOMEXZEKT5 2 &4
W5, 7o b, Tk 2 MNBOHEOBHIDIPANLIEELL TS,
ORI R TS, TOMREEOHBICH L TEbd TRERNERE L
WA DENT 57D, BHE ) EoOHEE BT HEA0MES O
IREBE R TRRERLDNDTHD, METIUE, BEHOTCKRT HEED
Bﬁﬁﬂﬁmlﬁﬁ’;‘féo Licdio T, FEHOTRET 5 HEMIZLTHEBEOBNE
DIMACECTAELBICT E i, TOMRE, FAEOWE SHFRIARC
BETHC NS,

RS XS EAFEOIER ML, B2 WBENSRRECHTAEREE LT

15 cf. W. Alderson, Dynamic Marketing Behaviar, ’65. p. 123.
J. S. Bain, Barriers to New Competition, p. 121.
16 W. Alderson, Ibid., p. 125:
L. G. Telser, Advertising and Cigarettes, Journal of Political Economy, Vol. 70, No. 4 p. 479.
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LIEAT 5. LrL, SO LRERNTEOBRERTH R MEHITFENFE
BAOML U IcAER, CORKE LTOEANTESEMMMETIE VI xH=X
KX > THPpRL DT N. H. Borden o EIFHRFEIC B THRE
NTVB LB, EHFEENEMAINC I -hbeE>T, TORMEELT
DOEARMNFENLT LHIER AN B L3 nED v EANTEOR M
R EOFSEOBEAMET X - TRESh, [RERE LA EZThCEREE LS
C LR, LinL, EANBED LA ENHEED FHALC X - T
FELIR TS, Wbz hiE, Z0OBEEC KT 5SS EEAAS M EE
{LLTW5S, Lok, TONESEIEFCOIESHERTESEC X »>THz
bR THWBHDOTHD, BEMNFESFENLOELECBAL LY ETHE, FTE
RisIEER w2 B H I - TR TERIER L IV £ 5 Thidhil,
SARDEH LT 2+ AEHEEE R LA D TH Do LDBA
BREOPMAE LT, BENSESFEORSIBIRILORERTILE M RITR
Vih Lo Lin, £0 X 5 REASRHRIC S TRYT S5 E 5 7l
omto%@m#ﬁmxﬁifbéoCD%%K%bf,ﬁE%%%%u%Q
BESEAICIE Lo IR B % & ORI IBC 350 Tl B
JREXZD X SRBARINTHEELTER L, SO TR 51
HARDHIFCERT 50 LL, BADZ I TEETNEZ LIXChBEE
—BOMEHINETH L LN L THD, dbbAHA, RERCLDEIFED
R EMER B EFOREEE LTHVWD D Z &IC X » TIRFEHEEDBRI
HiN$2 2 siciohiy, ZhXEE0RBIAIEC/cS, Ui L N.H. Borden
DFEIEWFFFC LT, EER X5 ENFEOIEM 60255 LD
L LTRGbh S LR ERTHDe (KA X 5 HIFED WA LT
LABEDTE SARDHR « Bifi0-dicvbhb, BLHOTREVTE,

17 N. H. Borden, op. cit., pp. 436-437.
18 J. S. Bain, op. cit., p. 212.

P. Sylos-Labini, Obigopoly and Technical Progress, ’62, pp. 54-55.
19 N. H. Borden, op. cit., p. 848.
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EED £ OB EHMTEARL BRER B, Vo, LD HALEELD L DD
KEMEEHE L TELBHRE B BEOTFCRESC X5 BIREMEL
FEFREBEC Do LU, MHC MG LT, o TLEEDIBERR
Ch ot [DRA] OEZIXEVCHIINEEOREEL LCEENSRICHELT
Bo DE D, [ORA ORI AEONTER MU I hoh 5 O & 7
5o |
L, WFhik¥ X, EHOTREWTH FALEOEB AR
Ko ELT, AMENERIEXBELIEATS,, B5VIRTHSEHR
BWALUS B X5~ —r 7 4 ¥ P BHASEC Do EARBOELS 2 0
&5 B R Lo o—EE LTiThi b,

m

PARRIL 25 75 % WBg 23R TR 3303 % it 5 iy S o e BB RIS B\ TH D
TTRh > 1D, FIEDO R B ER L THRERF B0 L A AARKE &
AR L OFEFAMI B, TIULEHO T TOEM S LT OV TLHKEE
MNCRERLCTHELTH S, MENAEBOFFTETHATH S0
ik, EHERARLOTFRAERBHCHEAI TR D R [REDTEKN
E—RCIRD 3 DOBERIC X » THRESh B, B LINEEZME, #23EE
XREERREC I VREINDEEDOE, BIXEEONRLEIL->TWS
HMEDERNETH Do

AL OB MBS\, B 1 OFEC XBFRAODERTMEL 2
e\ ¥ e, R &<, BHOTF TR L2 A MANSENLDR
EMEFWALIE LT, TR LOMNIEC X - TGEREh, ZORE, =
NERDOTE HERIREC L EEBRELIDLTHB, bbHA, ThiXE
BC A TE LD 2 &b Lhis, B ZiuE, S£0EIHFLh LR
e X > TEEHOWINC X 52T HEROEMAZEZL S50 LA

20 cf. J. Dean, op. cit., p. 355, 366.
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e LnL, BEHTTHCK T MENARETZO X 5 ot EOMAKIER
B B R R L, CORMEERD T CAENFDE & 5 c
LERERD IV, LLATOREERENERETS T LIC X - TR
RIS B £\ 5 Tk 5 DANETH By & OFFT% 4 OEIEC % LT
S 005, EENOAA BT M TOEE A KO B R LTS &
LIE X - CRMER TS R S BN 2T B0 \ b B JUEE F AR
M7 TR 4 T B R At B RIS EED 736 0> FE A KA 351 5 A8
CHBEMTHC LMTED, £LT, bLHHELDEEALEDBEAT D
FREFRAL, BERCERLZFATE Zolk 0BT KT % 5dbt
R L E MO CRE S TS C LIl ho BT D, Z0HS, 4%
IR KRR 3\ TR E RO S SIE 0I L, %0 B30 35 17463
BIERZRDENDLTH b,
TRE2DHELE e BLHEDOTRBT BIELH N ED BN, £h
nbTmR, TSRS & T, ES S0 R AR D ¢ > T
BREDBEZITNTHH 5o 0HBERO TR ENTUL, [REVOEDIMAIX
A AR B RS _E DU X D b2 M BB TS bo Fiobb,
[ A e — D OB AR BT B ER L LT, A MK L
3 ) RIS B B0 T B LA MERb i o TR s SRR = 2 1
FOHHRESL > T B UL, ZOH2DOHECIAREFRIOBAL

21 R. M. Cyert and J. G. March, A Behavioral Theory of the Firm, *63. p. 120.

22 1Ibid., p. 271.

23 J. Dean, op. cit., pp. 365-366.

A. W. Frey, Approaches to Determining the Advertising Appropriation, in G. L. Baker, Jr., (ed.),
Effective Marketing Coordination, AMA Proceedings, June *61. p. 332.

24 ZRIZDWTORBRIVEE#D 1 213 L. G. Telser, op. cit,, p. 484. KIRI T 5,

25 A A Kuehn [ZRD X 5IE» T b [HFW - AIERRIESEA X v 712X -T2 W& h
BAE % DRSO UIHE TR D BB AR & S HMBADOWRE EDZERI & B AEEFO
RO X D AFBRCH D REWL X 5 IcBi B (A A Kuehn, Models for the Budgeting

~ of Advertising, in P. Langhoff (ed.), Models, Measurcment and Marketing, ’65. p. 137.)
26 cf. R. D. Buzzell, Predicting Short-term Changes in Market Share as a Function of Advertising

Strategy, Journal of Marketing Research, Vol. 1, No. 3, ’64. p. 30.
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BRI ERD BT S\ TR RER TIX /e e b, REMOEDA LI
I WM AEROEMIEDLD TERNREDTHDENDTHB. ThiXDH D
*%V&—Vﬁﬁmob1%26®&f§goC@l5klkﬁ$U%$%K
BHIZKO AL H %o Tibb, EEVOEO A X RSN
DE DIEBRERERNE X > THEIh S, EEXHANEATE 30 F
WA EXRFEREMA L, TOXEY 3 ) RNEEREKEE L UeET5
CERTE By LiehioT, BB AIIEES O FIC I\ LAY ERdi
DRIBEDHATHELEDERNAGFTHEHEVS Z ikt X LTZD
ZERFMEMAEDOREYOEORE X MANC I T3 -2 L - T
Who

TEETFERT BEEFRIDOTRBHBALDIILEEZOLDIRKDB Z &
TERRV, [RHRZOFRODEAKIELELND, L LIEERZDOHRKS
DERERELEEL T BERCRD T E D7\ DEDEEDOTIC
B BIEEFRNDOERILE 3 DHEC, DEDEEDOHG L > TV BEG
DRI DU TS B Teuve BLEWISLIE 5 0TI 50 5 550 HIHER)
BNERET B EEAETH B, FHO TR BIEED MHBEAENE
%, TYA4 Vi LOWMBERORREL LHCEETD, £ LTLD IR E RN
KT MPAZE E VD b o E D RBLIEEX LD, Chdiv—FTF 4V
IR EC BT B & LTRELIILD 2 21T, #EK->T 5,
FEHDO PRV TLENLORNTFEAS T2 TATIRET 22 525
NDHDIFHBRILEA LV I WO TRV TTH D,

FBRIAEET Y - TAE IR HEOFRIFOFHMREOHET X - TRx
Ho ETHBANIEHBORBIENLFELIMETLFRAHD TILTS LW
5B CHESII b DTHHEA, TORNATERS 110, LoFURL M

27 cf. Ibid., p. 131.

28 cf. E. H. Chamberlin, op. cit., pp. 132-134.

29 N. H. Borden, The Economic Effects of Advertising, p. 614.
30 cf. Ibid., pp. 425-426.
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To x5 E LT BBENRSREY OB RBME, 2 ), MERE ®21,
FOBERENAREOFTECEHERINDEK, 2F ), FEULZEE, FIKL,
ZTOBHEFEL SOEERMON, BRI ZDOTET 5 HEEA O HE,
DE D, BREZEE, L5 300HERNIKRET S, HMETFEERTEFE
e~ REEEKEC Y > THEINEERThCEETLHZ LILTE
oo L LRERFHEZERYRML, TOPFHRORKZIEFTERLOE L
W%:&ﬂf%%o&m,%@%@%%&ﬁ@&m;orffmﬁtghfv
LK% 3 ) BAMERTIDTHAHGE, TOFEIE 1 X OBGREHT
THRE, B2k, BERRLOREE, B3, LOFHEMT L > TEKEH
CxbidzoBRBEHOTELS, KIKET D, R.S. Weinberg 1 X i,
FIOBALETL, F10BREH LTHMBESIEETLZ LIXTER
2, Ui Ligd 2 o0BERCHETB T LTE Do HORBRLEDEA,
ZOAE LICENREOFRIEXZFREOE AN S 528, ROFBREEDE
EOXEL, BEETREOERIHDHVIIFE CEEDO MO SNACEOTE &
B LIHER D o

L2, EERITNEZ LR OFRRBEEOENFEAG NIEESRER
VKT BEEREDENR ERUHEDO SO TR LW 5 AEH Do i
b, TRBEEOENTFEAENIEELZDIDDO LR E UTULRRTH %,
T Lpie, $BREERTOFMBIC KT 5 BT O M (awarenes) % Fod
Bo Linl, BREEEHE G EREEAE L b DL ES Bl
bkm,:@E%E@%tﬁ%%@%ﬁ%@%ﬁlﬁm,%@%%KOV(@

3L Lal, 2ok REEOFRMIER TS b0 £ OFEMILUTEONSE 2 OMHAD DD
AT EAETH B, (J. B. Stewart, Product Development, in G. Schwartz (ed.), Science in Marketing,
’65. pp. 189-192)

32 R. S. Weinberg, op. cit., p. 19.

33 R. S. Weinberg, op. cit., p. 18.

3 o LIXRETESEREIAS 05 BRI X - TThhs &, ThdfiShaaRyRESE
HROCBEBI LD L5310 o EICRENT V5o (cf. J. Backman, op. cit., pp. 60 ff.)

35 cf. J. B. Stewart, Repetitive Advertising in Newspapers: A Study of Two New Products, ’64. p.
146.
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RBEEXRL, O LR I->TIFELVA A~V RBRL, IDHIEFH
LRGN, £ LTHIED DR L BBNZIEIE RERD V. LivL,
RN D X 5 BB IHEY 0oL\ ) ERIGEIIIEA 52 bh T
Vv 7EETHUE, HEL RIS DML BEITE OB B DR T b IR
EOBHBMREEEREWES IV LEDDL LR X - T, HFRFOTELD
HEHHDBC LICH D LS hRIEE b FBRLACRWTESED b
DHEEDFELABTHNO S L X ERIET SO ELEITL D ¥
P B HEE b OH B TH B
FHBEECEOCTIRERIFRETH » TEETIX oV, RETBRTT
E7\ o MO TDAEFEHTRERIIPC 1T 5 BELE 7R 5 EKIC S\ UL ESE
BERTH DR L - TRESREBERBIREOHETH 1o &5,
FE BRSO B R & IREHIED 5D S AR LT\ 5, R4
DPGED THHEE ) LR~ — T4 v 7us 5 ARBWTHAESh
B—ERICT X7 fe o T 2\ 5 BAEHO 'S0 R KT B BELTHOLE
(s © DERBIHEL Y Licb D L5 E L 0TE Bo

FRLRE 4 O ERIFEAE X E OFIED b 0 BIERIMEA B FIC IS\
CHHCH B HICRES R T B, LivL, = OEFIATE: LMK LB
EHFHESOTR R CTEETHEEL, Thi &bl REEoMIGEEA
BHHHET S, L, BECSWTHEROEAI ML TIThhbdnED,
[EERSHHERARBE RS L, o LVHEBCEINZ D, 0
b, Kk HBIMENEELKROLRE LTHD L, BREHEHO TR

36 Ibid., pp. 172-175, 234, 274-276.
K. 8. Palda, The Hypothesis of a Hierarchy of Effects: a Partial Evaluation, Journal of Marketing
Research, Vol. 3, No. 1, ’66. pp. 13-14.
37 cf. J. B. Stewart, Ibid., p. 234, 274-276.
N. H. Borden, The Economic Effects of Advertising, op. cit., p. 611.
38 cf. J. W. Forrester, A Problem in Industrial Dynamics: Advertising, Harvard Business Review,
Vol. 37, No. 2, °59. pp. 104-105.
39 R. Bartels, op. cit., p. 62.
R, W. Alderson and P. E. Green, Planning and Problem Solving in Marketing, *64. p. 142.



74 E117% # 3 &
TRFHREE L LTEET S, 2D X5 LT, HE RSB EHmsYr
DTREETHLEOFEALEHIED 1 2L LD TH %,

v

L, BHOTREICTTCRMEE LIRS0 ENTFEAG 1%, FIA
EHEIE s B FTE R LIS AN DOFRIC X - THAE IR 5 BRI, RFR4E
B BRI D PICHc e B RE T B 2 2 DS TBIETH %o

PIREIR S DI Te - Tt AT BTN 2 DO RF L BEINT S - Tl
ZO1OREBESMTFEELTOLTATH D, D 1 2F kOB RSETE
DEMC 1 DORE Hic 2 ML FROMIEESE & L TREORER L 2D R
B TH ot &AM, B, FHA4 v ERERFERONCEAZIRS
LER, TAATEEORE 1 ORENL, chboFH Ly, I VIRNFER
Lo TREIR, B RARE 2 0RO E DL 58 kE, WhZ
i, BEEARH LVWRESMEFRE TOER L LTRACEAT S Z LT
EoT HZTPLUEESETHD L EXOEBETEL T D TH D, &
D LB ERESCE LAY, P v EOMaNBEMTE EE -
TWAHMNE DM bbhin, L, LIl kg s 5l e
FEEE LCRETS L EDRPET 2, FEEHERCS - OIa, 7
WA Vi DWW ERERRT TR, ThbEFHIETAHETL IEAE
Ehb, CHLEFOBBSMMEZOIF & LTiThbhbe KhbHERLSE
ERCTHUEREREDIEENIESE SN DO0RHEAKL 8%, FHBLEETK W
TSR E R ARIENBHAIND &, Thix—I TR RDOFRIL N
2, LEOMBGEAGHEZEINIESH, MECR T, » DO TR—DHHE
L > TRODT bR TR EEDRMNMRZEHLTLE D 2 L%,
A ERES VO BBE LD LT X - C, KEOENNAIE,
DEYDORA] HEERL, FEELETETHERINCT D &0 5 BB w i E
BRERDL DD TH %,



I % % 1 R 75
FRIET TR o FBRIE SRR 5 14 E DR SWIE O b > & b3
ARH I IR A T BB L b 75> T b, BUNEHHSHOEF L LTOH
BRI IEE OB BRI A LTRENBERCITI oS Db H 5, FORA Y
RN RO b D Th B, ¥, HILRIIRAE LT ST 51l
HHAEOBREREOTELRITI—FRELTE I bR TV 226 TH
Bo BHELELEORALINE OMREOFERE AT B o, L%
DR RO IEATE SR EGAC I i, 2 ORI % TR R B M 2 ik
XD b CTAETS 2 LRFAE LTS Lt e bic, [HUAH
CTHRETRE T OBENEY A, kel & T, ZOE, B0k
B HEDIE T2 0 535 230 b Th bo AhLDOMBTIAR (1R
MFBr — ) & LTERTIC, MECHTY S8 Ui DG & LTE
NOZHEHOTERNTCE,  OREECE LoMIILE EERC BT DM A 1A
SEF OB L UCIFET B MEMAEA TR EROIMEFIEEHEEL X 5
YR, bkt ST A BRI b e Lis LIeAtS, Mk
4 DT IR A B &\ 5 5 5O T Colisg 10T ERED
B L - THE SN D DTk in\o MERIMERTTENC K LTa b 2D E T
w0, FRXTTENBCHRBEDORMEY D, ZLTZONEDHIE T
i, MmENAEOTETHOREROMD 1 DIXAENTLS DD LE LR
e BT M I D A ESEC X > THEST bR L5 o b
A ENIOEROE L 1D Th B, ¥ bEIEABOLREADE
BCHHIG TS, SEMBOEHERER T v 7+ <X DA ¥ b RED
SO 2 B BT B R b DRI RDERE N b THBo ;< LT, MMk
DI ERCEII— T BT 5 HELC KT 5 E A ZIER O L hic

40 M. Dobb, Capitalism: Yesterday & Today, 58. pp. 28-29.

41 cf A. Phillips, Market Structure, Organization and Performance. '62. p. 22.

42 cf. R. M. Cyert and J. G. March, op. cit.,, *33. pp. 1-2.

43 cf. W. Alderson, A Normative Theory of Marketing Systems, in R. Cox, W. Alderson, S. J. Shapiro
(eds.), Theory in Marketing, '64. p. 96.



76 B117% s 3 B
1B R &\~ 5 BRI E OB RO L LTihRRIEE bl &0k
DFER L LTOMEHRAEITIRD 2 20 FHAOThy, XIXFDH TR E 5,
BB SRR 5 & 210 X - CH G SR M0 M4 55 R IR
DABE R B 2 Ly 5 2 WA T X - T & £ AR 30
CHEEEICRIT B 2 L Th b CRHD 3 ) 2 LTl sz
BRONE R To & TEOID 2 O0FEHOME, SRR INREGCH
KL, MEHORIEE S OEETNERBE L OIS L5 & LR EHT
FUEERT XL | ,

AR N EPIC T > Uik F OB R RINC I & M 3% DIE 4 H 2 B
SRR DIV MENEEL VR £d, FOEELHENCIIRRLD S
D>, 4 DEECH D BT HRDNE EERIFLEEDE Il 005
EAEFE RO X5 UAIC X - T LFT9i%, Fhizen Tl b
DIEEWI D AT T B b & &7 Bo k143 DL 8 D 2 HEIX
IR BICEICIE S D L\ 5 & & Th B, IMEHIA KT HRBIEAT
BWHE LB C LT T, [EEWH DA RELTET 5 AL S LT T05
L LRI B Fiobh, EORABEDFIERRIT b b LR A
Btex FRDB L\ 5 A 2 O TR IE AU D P IC 35\ Tk [ )
202, LELE &4 0BEDOEERENLTBlbiciibE hichET ¥
B L, —RE i HHETETH B MO L SRR & > THAT
CBo 14 LT, & CIIEEMBEROF I REOREA T2 bID & LIE
755,

44 cf. L. A. Dow and W. E, Cullison, Obigopoly, Intergroup Conflict and the Growth of the Firm,
The American Journal of Economics and Sociology. Vol. 24, No. 3, ’65. p. 287.
45 Ibid.,
46 cf. W. R. Smith, Product Differentiation and Market Segmentation as Alternative Marketing
Strategies, in W. Lazer and E. J. Kelley (eds.), Managerial Marketing, Revised, Ed. *62. p. 420.
W. Alderson, Dynamic Marketing Behavior, ’65. pp. 107-109.
R, HHMs oM v, EREPFEMHSE $114%, 465 66. pp. 73-90.
47 J. H. Jewell, The Challenge to Marketing in the Coming Years, in E. Marting (ed.), The
Marketing Job. ’61. p. 46. ’



I5 45 8 e 2 1 W OB 7

TH DT B AEDOTEIRR L W 5 R % e » T B B IR & 23 % D
BRI R\ T, RN AEORESEREMCLEDZ L & 2 00FE
HHZHT IS WY I LD, B 1HHNELEECS TRk
I D1 MIFAZI R, B2k, TOFERITXEBFEOHHEM LI L TH
oo KEh b, MENAIEDREEE DR b EARINTIIL D FIE ORI E
LCiThhd Z L b,

TGO REBE QKT L 72 5 BRI EN EH B F O TR\ T,
FRLEhOERICE e 582 4535 EAEEER: L, RUEREECRH
— DRI R A 5T B MR~ L BB 5, RS OFEHL, TR
BEL I D _REEHEHRBE O DB EPE T LT\ %, Hi—FHEEIRIC I
TIIRIE LB —D e %, B2 TREERLHMT D LR FOESEY D
S ICHEEIL AR, S0 3 ) BWKTREWTHS L &84&T 5, LT, »
DB EEES E A L LRSI OFRMIEE Do VW B HIENRED
ThCh B HEMEECI TS B EEOMEARESS R B DTS T,
RELDDDONEESIND, TOBEMITE LW4a¥A 4 —~VDRIETH %,

BIBERIIR S &\ 5 BRmE D AEEMENY, Fril R BAFEHBE DFER & L C OB GRS
DBARMER & AT 70 BfRAE S0 T, FRAHEREEZOLOLBE
BB E S > T B, FllR2 Mz THHI s> TAD AL BBN T
TRV, HEFIORCEVCAEEECER LCRERRE & L TG
BT Do HDRFET 5 L S O S T 351 5 TE 25 LD Fesdic o
KFBKT Do © D X 5 I RRICET L e il B8 o R S M T T D E S s
—iEE, BRI TALKOFBGEYTRATI LV HITHCAB IS, £

48 cf. W. Alderson, The Strategy of Business Growth, in W. Lazer and E. J. Kelley (eds.), op. cit.,
p. 300.
N. H. Borden, The Role of Advertising in the Various Stages of Corporate and Economic Growth,
op. cit., pp. 489-490.
W. Alderson, Planning and Problem Solving in Marketing, Manuscript, Chap 8. Long-Range
. .Perspective, p. 8.
49 W. Alderson, Dynamic Marketing Behavior, p. 70.



78 Hl111% B 3 &
%4x~/®&%ﬁ%ﬁ%®£ LEFITENCITE LOEBE 5L 2D 20
Iwkbffbéo%5tk?hﬁ B BT R R AT R 5 & T hiET
513E, —HEROTHEEL LTOMECOWTHEEOZ AU LTS
LI X o THE RO TOHBREDBENLREE @D TR T EHABE
Witk £5FTHZERI-T, DENELTE LI AVHEREZEA LR
kLT%,%ﬁ%ﬁﬂ%ﬁ%%@ﬁ”XDﬁﬁKlofdt<k%%@%§%
k&?btﬁn%%ﬁ%m&L5éjﬁ@ﬁ%x%hé#&f&éo
FIERLSC X » Th¥EA A — VR AEIY, HIECHT2HBEDOERY
DB LT X o THEMIC T 5 EHE OBIENZ AL @D hl&» 5
E, BBEEOIMIZER TR b, F LT, HFADHBBTOWTO
KEDOMEEN I RED LB Th T LT 5, LaL, FIENEEDS -
LA TEELRENT, FRBEEC X > GERIhEEDOENNZIR Wil
HOED TFTREEIRD 2L H D, Tinbh, LIILRERENKA X -V %D
<D&?CkﬁlofﬁE®ﬁ%ﬁ%ﬁ%%ﬁléiﬁéﬁuf®§kﬁ%%
wmTsz &%Tﬁw?éo

P4 LT, BINERES T COELT I 5 &M G0 EOLEFIL, 2
D TDRGHEEED 2 DB E % HEREHNC T X B 7o LS IR 2T X » THE
ENBC LI D, —HIC BT 5B REEEE, M5B % 6 R 5K
WA DR ZE DO R ANERL TH %o

50 cf. D. Neadle, The Relationship of Corporate Image to Product Behavior, Public Opinion Quarterly,
Summer, *64. pp. 293-302.

51 cf. R. M. Haas, Long-Range New Product Planning in Business, ’65. pp. 70-72.

52 cf. A. A. Kuehn, How Advertising Depends on Other Marketing Factors, in R. L. Day (ed.),
Marketing Models, ’64. p. 570.





