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Abstract : How does a company restore trust and performance when it has been scandalized? Axas Corporation, a
temporary staffing company for IT engineers, received an administrative action from the Department of Labor in 2018.
As of 2022, knowledge of the company’s philosophy and vision has become more widespread, and its business
performance continues to grow. In this paper, we follow Axas’s efforts chronologically and find Kotter’s (1995, 2012)
8-step process of corporate transformation. In particular, we confirmed that the unintended scandal itself further
accelerated the internal branding process. We conclude that (1) internal branding is an effective tool for transforming
organizational culture, and that Axas (2) showed short-term results, (3) reversed the crisis to increase its centripetal
force, and (4) promoted interpretation of its philosophy and vision at the frontline, which (5) provided new growth
opportunities through a change in the business model.

Keyword : Internal branding, BtoB branding, Organizational culture, Leading change, Scandal

W PEIMEBZRECUE, EOLDICEREEBEZDESEDDRLEE DD ITTVIZFORERETHE 7 IYR
MIAHF, 2018 EHBFEN SITBMD ZR (I Tc. BRICHUBEM T o fen, A VF—FIVITSUT « VT DEHEFHC K
D, URSSZEFICHBOBRENEZRD, REFBECH OIEIRXAETIVERANICEZLNDS, BEORRERFZED
RUMC. 2022 FIREDEME, BR - EY3VDORBNES. FEOLADH, A/ TlE. 77T RADIDEHZRRIIT
IEDHIT, Kotter (1995, 2012) DEEZE(CHIFDERMENTO AN ELESNc, EODIFTRHMEBEDIEFRZZDHDN, A
VE=FITSUT 4V IEBICIMERS BTV e I EZMER Ul f&meE LT, (1) fUbZZEE T 2Dy —)LELTA
VI=FIWITSUTF 4V IFEHTHD, POYRTIE (2) H#ICERNRRZREDD (3) BHZEEFIC, RDHZESD
(4) BBICER - EY 3 VOBRORMPHELEBREZSAEDS (6) EIRIAETIVOEHBRICLDHERREEDE

BNEEDTCVECENMEREND.

F—O—R:IAVI—FINTSVT 42T, BtoBTISUT (Y, Bl ©EEE THE

. 41V5—FIVITSUF«VIDELE

AVF—=FNT T VT4 78, 79 v Ko
EDOEBIRHAE - ¥V a v OHBULO7-DI4TS, Ttk
BT sa33I2a=br—Y 3 VOWKTETHY), AH
HIBE R OBRGT L WB L2255, Moz bzEL
B R R 3 A M 2 SRS 5 2 L 2 Hig S
bOTHD

L2L, ThEFEERL, #ElLET201E38H L. £
SO, REIEEABREL, 7—22ay7R7 5
YROuITERR LIy RO AL —#E DT I 2= —
Ta VIEENAT) DD, I HREENCREFEET I
BT —AIL BB VEHREINL, G R, vy —
FVNTIT VT4 v, KE LT, GRHEEE RIS
THRLIAY—FN (T8 —=) 7530 F40750
ZOFETDVHBHALL B TH Y, FZ20mRbR2D
LWL THh, A VI—FVT T VT4 v 7L

T—5F 45 Y v—F) Vol. 42 No. 2 (2022), 63-72

64

BHEHETE, WER—-AD L) ORCREEETZH AW
Ll 72O VAME D IAL /T T1d e <, iliflio g B ki
BB N4 OHIEOMEHHIFE L %25 L, MEEOHEMEZ
Fl&EF ozt WliEBIC X B HENICL X5 8h 5,
Z9) LWtz Ry Bz, fEEBOILEZ G & M2,
RO F v 7 7 RHOMRIE S BEE %595, 26121,
it 2 RBLT 2 720121, AFHIECHMOERE, 5
ZIZESEHNG & DEIEEAAT R TH ), HRRA NG 2 5)
ER MY TOIIY PRV IHEREIILR L,

—HT, AVI—FNT IV T Y TORFEL LT
WANSLNLDIE, 77 ¥ MEREZ - € a vk
DML TH 5o MBI &1L, h S 7 AfifEE
BELOTTEIMAZ K L (Kuwata & Tao, 1998), {3E#%
B AR LW TH D, RS E
ST T, EROHLT, —EDIEOREELE2 25 (eg.
Kotter & Heskett, 1992; Sorensen, 2002) . i\ 304k & 1,
WEH—AO L ) Il OMifEBIAHLEE DO K 12 £ TR
ELTWARETHY, WEROTAT 747140k

DOI: 10.7222/marketing.2022.048




b Japan Marketing Academy

Transformation of a Business Model Triggered by a Scandal with Internal Branding as a Lever

WEy, HEREICLEEHELRLLDTH D
(Schein, 2010)
REEOHMIE, ~—=7 T4 Y ITHROBEI S OER
72 TFEORME T 20T AL, REOIEBBE M
RO IS & OBREOTR NS, £ 5 —F VT T
T4 VTDOEBERZ TN ZEEH S, Y RIF5H4E
¥1x, BrofEMoR EREETH Y, BEOHBENK
ELERVWTFRIATH LA, BEY Y —APRFTIT RN
MR O RITEGR OB 2%, HEkOEMZ R Z 72
AV E—FNT T VT4 T OBk~ ORI fE
B W25,

. 7O9 2% EHt

1. BEHE

TrHA (B (BB, 7279 RA) 1, BEEEHEXIC
AiEPFZAHIT TV V=T OIRERETH S, £FEIC
Wriziiz, 2020 FFEOE REE 62 &Y, EHHEMEE
2B 7B HENHIL, 13.3% EEmwkEEIZH D, HEEER
BZ 800 %22 %, FHENAL L, FHBDOY AT
ALY IVZTRRETHI Y I=T) v = AHE
IT $HEO N - RFERZH) BHAOL Y T =7 2k
BTHT 7= hNVHR=IHE, YATLAREEOLD
R HADY VAT AZAEHREEETH L,

IT IR €24 AOWHELIEA 1.2 K 2TH Y, [
HOY 73R TEHLIOD, HERRDEL
O, fRERBRERELZ AT TN, T2y V=7
EFUTBIT L PN R EERERIT 9.6%2Th 525, 2020 4
FEORMHOI Y V=7 OB MNL 75% &, KA TFH%E
ThloTWb, FoZEOLED204%)TH5S IT T
VETERICBOT, FHHOZY =7 D 37% DB KMET
Y, WHEEHBILED ER P 124%912% LT
24%ThHhoHI b, KHFEHEEMRIEE LTHESR
TWwa (k).

2. fafse
7Y AL, TV TIRESENE W HER
EFARAFYNT - FV—TO—REHIMNEL LT

65

2007 4F 6 HICRRIL SN, BAAOEEICDH 55\ HEH
PG IEEE RS, BHIOKEL TV ol BUTERIZ
B OB ENHBE L, HEORABSA O T8
DML % i < B L Tz, WM e NS48
HEER, BattotEsZoF THEB ST, Mk
WL LT, HALLBCDHLHDTHo7,
LR [IT THRELEH % | L) &N D - 72h%
BRIL TR0 ITEW) I EERLLVIME
BV o 7L, W 2EGRROBE oot
VI,

. RROFEET I ADRE

2007 FEOBIZELCE, NERICKEEZRHEITTE 27 7% R
720723, 2014 A X DR EASHULL, WwoDRIZ
M AAFY)T - ZN—TFONT, [[HEFEL] L5
RENZFRELL 2o TV, TOTFRICE, BBk
LETVARETIVORREDN D > 72,

1. BREEROFE

YD T 7 ADOREER I, BELZTTRIAL LYY
=7 EHE O TV, BENOBMOEETH - 72
ZEnS, NFOFHEEREORNIZ, LT XTTH
D, PHEROZDOMEH T L O KPI TORTE A
MK SN T, ZOREABZERT 572DITEHEA
73R L, TOTREREIT) &, Tl LT
HHEEDGRE SNz, e Lo REOER LI, HHNOFH
FEWICHEE LD, MEEBICR—F AL LTETLE
DT DLV lidENT, IV —TE&HOROFE
MANEFZRE IR TW220, BT TMhoFHERD
TeDIZFHA BT WD D0 & v o ERIEATE 5 T
Wwizkwo, —F, TYIVZTIIBWTIE, oMb
2 WE S % WM NFHRIEEAS 2 <, BB & 5 72 B
RbddHy, Tuv s b AKROME EITEE ISR T
XL, HEEILOEELEZ, =0y =73d
HEZL v 7R E LT 2R D, 2015 SED4
OB 24% 2R, REOHFHELE 2o Tz, &
ERT TR hbE, BREDOIG D MO

Japan Marketing Journal Vol. 42 No. 2 (2022), 63-72
DOI: 10.7222/marketing.2022.048



dHb BEY—rF e

Marketing Case ¥—4U 74 VI5—X — Y U—X 157

B, LT TPRELRNEZEEZZITHI LS TE
%%, EEFIETIFAENEL Tnoie,

2. EYRRAETFTIVORIRE

WMEEDT 7 A2, EVRAETIIIBNTHES
LFOWMERDH 70 TVHRAEIVATL -V ZT)
Y7 ¥ —VY A (SES) IZXAHELZEBLTEY, 5t
Lo 60% % SES FHENH DTz (BAEIL 0%). SES
Lid, YATFABBOBMICI Y VT 2R T Ak
X o THliZ B2 EHDZ ETHE, WbWwD [Rik]
DO—HETEHL D00, FHBIREFEL ITRLLH
¥l b, SESHELEMT HITIEFFRETIILE R W
A, FWHFIREFEOLE ZIRERTFVLETHY, Ik
BEBHEIZL > TIRIEBSND ADONWEHE DT L
ARV F—FICHMbN S, SARRELEL, AFHE
EHREROBEIPOEVAAL LTOAF—LR )Y
N DERPB RIS LETH D, —Ji, SES FH¥E
&, 7uY s bOZEEREOBERL WM ALHNTH
HEDE L, A= FHFEFKRD NS ¥ AT AR5
ERICBWT, GENEANBOTGIEREL R LT
X7

SES HHETIX, XV F—NFIIHET L2V =T
A5, WG IERZEICHEEL TIEREZ1T) O —KNTH S
A, BB ey V=T IR e e 2 ik [
AL LI, BENERE b, — I THBIFIRE
HEOYEE, THA VY LAy I=TI2254 T~ b
BECHEBEEZG LI LN TE L, 727 % A SES
FHETIE, WMFEDOBP (EV R 28— hF—) LIFTh
57 —DLY YT REELD R A BIESEEZF O
YIS T LMEFALFR RAED, T 7 AOEIES TR
BN THETARZRERL Tz, Ok
L LYY EITY) T EV)EHOMGH LML A8
LEBEMEDLEV) TR Y2y POBEE, BEIEA
FM» S DT 7 APEELEKEZ LTS BP~NOH
BRI ST AZ LML ol SHITHE
WCBP Z2FH L X9 L 3L, BP SFEET 5 ik Rk
fiii, HEBNBEIFIG AL HT L TWDE I LARD 5
NpZ L), FEREE L CHEIEIHAT %0 ikEMkDs
HHIEPGEHRENTz. ZD720, SHDOURERN TR

VAT

T—5F 45 Y v—F) Vol. 42 No. 2 (2022), 63-72

66

HDHFEREVPHETHL L ZbroTEY, 7
74 AL LTH RN SES HFHED I B IREFEN L
EUARETVOWIREZY 72 & 2 TWzhs, e
DEIRER L, BEttr 6RO 5N PHHEER~D
IR L, MVESES &V AR L72RE 25,
T HHEFITV e,

V. 7525« 20 DIREN & FEHIRRR

ERHOMUM A & BKE ORI 2 1k 5 72012, 7
¥ 2, 2016 4E 11 BICA Y ¥ —F VT T T v 7
WCHBHLAIZ LD D, ZDOF v A, 2016 SEIZFIED
TH L D7z DB ARBARIRASTRifR & LTHERLzZ L
&, NHEEE LTHEH» OB S B REHEMKIC
Holz,

1. FEBEEORELL My THOSRHEEDE

B ORI Th - 72 BIARRIE, B Biathsy
LOWRMETEME L, TNFETT 2V R, 20
) Y= ATEHAKELTERVEVTHR BIE R E
ENTW72s, ERTRLHTE THRERTTo 7. &
72 BB~ OMERREED TRKRIZIT v, EERDERETH
JAEEEES Tvus iz, MERIEIZLOHALED
kA LT, FECHBRATICB T 2 E I & 3T
BIEN L7z 22 CTRERLEZOE [SHIICBERET D00
7, MMAREL TS ] LI HHNOREE S 72,
CORMERBEARRE AL, BHBEEOTOHE -
YVayeRETHAEMET ) ICE o7z, WRRIE (4
FElL, Mz 8 O LEOBEDO L) b Db %, 777 E
BEIZAD - T RIRNT, [#E] vy khd, #
T ] 2L TW5 L& L02EZTEN 3,
S ROEEMEICRE L7201 [BE - ¥Ya V)
RHULE L7 ORIIM A2 iR R U T E L7z
Lo T, SHMRIE TSR, AKICIH
J7o~v A4 v FET D AbETnwal, £2ClE, [H5D
FEEETIE AL, BEKDY oG5t - H—E 2] [H)
fit - BB 2o Y=7T77—A M), 52 [P
RRUNS, EXWENRLEMEAL] L) EFRZIZL

DOI: 10.7222/marketing.2022.048




b Japan Marketing Academy

Transformation of a Business Model Triggered by a Scandal with Internal Branding as a Lever

&bVC‘I‘O f:o

2. BR-EYVaVORELSEEDIX

2016 4F 11 121X 191 2 H ORI E 5 FE i S 7z,
ZFITR, [FHAMTD7DICHEZ LTWL0N, %
WLz wOh] L) BiaE, [HREHELERT 5720
DI~5FEHOD Y HERTEE] Ll Ta vk,
[ED XD %I 2 R L TH 4 DAEFIZIY Mt D 2
&) ATEREN ANk S 7z,

H7zbid [h—UY A% TH2H L xRS, [BE
B 2 (72— Zoffifiz 4BlT 2070 %
EF L7z BHO—FOKRE LE#HL, [Hitoz Y=
TTHbH] vl a iR L, SHhonrY=7
AEFFHEENLIT ERICBWT, 85 %2 H>
7201 THATH DTy I=7hb L b T548%
WChb] bwHeya rvaREL:, Ty I=TH
WEWELEHET A LT, BB [TV S
TV EHAERT 5 2 & EAOMNIifETH 5 2
EEFHLLA, 22To [T2w] ] 3RS [HD
L] TEARL, BEIEOMEEBR 5 KB &n»
IERTREENTVL, ZLTC [F2w1 ] LEbh
5720121F, HUZ [fEHEZ2LHS %] oTIERL, £2
i NhEAD ] -T2 L BEETHY, TrV=7
OITENIEEE LTE 25T PO YHRTEETH L LW
I AL Tz,

[T R [Db{DbL] EnaoBEIIVE, &
ATRY TTOIPDRTVWEHTH S Z L E2.LDUT 7,
ELI—EHVwEbER W L, —ETE®RIEL S
Z&, FLT, MEY [F3T0I1 5T, 2] R [HL
DloTEINnHZE? ] twvnol, EEENHRREE
THEI)BEELDZTERL, BHOMRO %
L Two 7z,

3. BBLDF vy IREBHIHD MYy TF SNV

HE-CVarvERELZBEAD2164E12 ALY,
AT AHE - EVa Y ORBEDIDDO Ny TE Yy
FGONVBTEPTTEBS Nz, 22T, SEEEN
BEHE - EYa yobEEEEBEL, HAOTEHOH
Wrih & 72 % Z EDRHW & 7z,

67

by TE Y TNUTIE, WEERIC [HRIBTICRD
7ol ERbh IS, BCANEFCBBTHED BT
B2 ENERINT, RABBRITIE, BIROBEKE O
Y MITAHIER, U4y MERZBVPOMHT S L
TR L P, A==V 7 TSRS 55)
T, £tz oMMz T, FEINLTY SR
ELhrYRT R TS,

B -EVa 2 itEHOo—ADE ) ofkEE LT
A B FTITIE, BERZ ML TT > T LB
WMotz Tz, BEREVariwvo/z [HHE] &,
T IRIEBEDLL L - B [Bl] LoXyy T%E
Wb 272012, ke L CEEBEESM Y BRIz, £2
TR, SHROFELHABOD ) LOBFRETF -V 3
IH =R ORER AR [FEHD T2 ZBKRT ST
TODOMHMARERE LR 5| 12DOT 73 a v T T,
MR OFIEFM ZHKEL, BHA N — DR Z &0
[FHAE | DIRFEAITD < 720 OB 7 5597 2SR BE 91247
bz, ZNTHMEBEIHZ ZWILEIR, JUTHBAE
P AMEE S 2O, HEER LR EAmET 72 €9
L CHERDOIRERZ B Y A5, HHEITHNREL HED
TWwo 7z,

4. AE— RRDH B iERDENE

T H AL, R RHNREOHKIK D To TV 5
B, FEETREE, HOBEENRLE ) ALY —FT 1 =1
BHTE, tnwHZEThHob,

e CVarzgE Lo 2016 4F 12 A1,
HLCHE - EYa r2SHTHENTLAZLERGBL, W
DTHHCIE S L) IR - FEICKRZR Y —2#RL
7o WELT2 7y AR, TREHMTORE - ¥
Var iy isarsryafkLliz. 3y HBICE,
[Ty I=T7hbbLT5]dIl, ANFEHICT VY
=7HR= b F gl S N, €2 TIEA 1LY
VT LR L, FITONEY NFIBICER, MK
HIRREIR UL\ C DS 2 X ) A Z - 720

FRBLTIE, TOHAORy 2 ATy S EES -
A L, IREEICBW Tt Y ¥ =7 L 0BT %
Bz, PERICIE, HHESOEIC [, JREEIC
FHLTWEZ V=787 7 ARSI &L

Japan Marketing Journal Vol. 42 No. 2 (2022), 63-72

DOI: 10.7222/marketing.2022.048



dHb BEY—rF e

Marketing Case ¥—4U 74 VI5—X — Y U—X 157

T [ bl v=—21] ZglEL, =Y =7HLOR
WEAE BN T IV ANDRIEE#REHOLI L %
Mo 7z

10 » A2, MkkAH 2 SRIHT 5, chEcy
VT EEELOMIZ, DENPT Y RILED o 72D,
—ODHEHOPICHEFEIN—T LV V=T I V=T
X, BEFEREODL LI, U YT ORIFER
EOHE SN AR 5 2 8T, A FEZIY
FWHEEE T LA EER L7 Ty =70
XAV RA Y MEBET S0, TV TROT A
Ty —HEHZIILD,

5. B EVaVICEDLK ANSFHEHIE

2017 AEAIE NHEFFMHIEEAAME M ICWUFT S /e 2
£ TOT 7% A0 NFEHAMH BB 2 5% <, ESE
FPHCTHEHISN, TV TIHEREORRIZITI
BT oTwiz, WL Td BELER & Ao BRI
R R V= VDS o 72720, B OMHRIZEA - 72,
ZITHE-EYVa v EEHT AL, TV RE
10 IS AHHEZRIE, ANF7—~<% [#HNTHhbL
PHZD [T2w1] PED] LD, AFHHEDORY
V=L LTIZLLTETL][FLDITHEEL LYY=
TS [T 255 2] [TV (bah
RTVEW)ER) ] #EIF, ELT b7 —v
ERY T —0 b & THEM - G - A EH T 52 LT,
IYVZTHEPAFVERES, BEOREICHEANIN
X4, RlsY)a—Yva v ERETAILET, LD
Tl BE 7 BB BT 2Bk T & B A A D R HIR L 72,
I -V a Y ORERIINDLI2DOMER L LT,
[ EHis — b 2SEA Sz, ZUdEHTE
MEFHRT, #HNADS (320w 1 L EbhA1ilifta
W LB ZFMT 23 0TH b, [T | §HY —
Fod BT STV B, EEHEED Y — &4t
WTFLy VELTHALZD, Z2IhOBBOMHEIL
F72 0, $:PIo AXAS AWARD &S &7 LTWw5,
HH-EMAYy 7T LTCh [Ivvary—1] &

VORI — b T, R 2 b1, HERRIC B
SHEY Y 3 VENDIOOITH MR E S, €

DBOEFEZW > TV 5D,

T—5F 45 Y v—F) Vol. 42 No. 2 (2022), 63-72

68

SHARIALSR
7 7 A1 2016 4E 9 H O THFE LA 54 f&[172 5
IR LT, 2018 4F 9 H oMIKIZIZ 79 {8 £ Tk
L., BE¥EMRICHILFHENLD 65%05 9.6% & 7%
D, 2HMTORLEERERIZ146% LR o7 TDX
A BREEN AT F VT - FV—THTRHEDLN, T2
HA1% 2018 4F 10 HICHRBEFHFEBE (MVP) &R
%o COB, BHMPEIARETME—YEZTEST,
ETEA VI —F VT TV TFa Y FICLDERIZED D
DTH o7z FHIMTIDOL ) HWMERBRREZFEHL
WEBICT 7 ADBBETHE - EYVaryo [IELE]
EHRIEL T L Lo,
FNTYH, BEOHETH > E VA AEFTIVIZON
TERPANZRE LI TETICW,

V. TBLS EEIRRAET IV DERIR

T ¥ AR, V- TREFFRELRE MVP) 22H
L72B ] @ 2018 4 11 HIZKRO5E)R 7 54T BT %
ZFHI LD, DPRTHLEFEE o) 27 HEH
th%@éhfwtﬁE%%‘ﬁﬁéﬁ*&ﬂ%%%
BRLY T ZTNOEBORRMGAO T L ADME
5HD7Eo7z, PATEICBWTIE, 11 AR LD bl

WG OREHRERIELTB Y, Wy a2 723G D5 A —
VELTO0%DFRLBSEHSN THETARAET
VOEFERL NEOBHEEIZL > T, £ DBBENTS
CEHMBINT BRI (4 A R) X VAT

—H L] EHNA—VTHEL, ZOLEEDOEE
HEFERITR L7,

FRA—=UMER I NIAS, EBRIIEHN TR, BET
ISR OY ) Bz, AT Y V=T AOFH % EITE
b od, REAOREEZETR)ES) L)k
EOEE > Cwo/zo MVP 25 L2 HED B2, [
DD EVIFEF BINTRY. > THPANE Z Lidhho
2o LA, BALLIEREEICNY M LT, 7
V= YIEETERBIC R, WERo THEELTED LD
K&ébkwﬁﬁﬁﬁiinfwtkwoo

DOI: 10.7222/marketing.2022.048




b Japan Marketing Academy

Transformation of a Business Model Triggered by a Scandal with Internal Branding as a Lever

1. EVRAEFILOTELEGR

T 7} AIZ4AH T SES AR, Hunwar T4
TVAERDL ETEVRAET VGRS 5 L B
L7z TD72DICE, REEIVAAOHELE, 1=
(£T=N) ZVI=ZTORTHLZLnb, EHEHMR
T 5720121F, EEEHOL Y Y =7 o%EIT/ — b
F— (BP) OB RZFHMR SRR bk, 20
BT 7 20, ZRFETICEIOH 728V 1 A=
M — (BP) L5 Z4EIEL, =ryYy=74H (Et:
H - R E) oRINGES) &Rk L Two iz,
FHIE, 200 tHEL ORGSO B & #GR I ED N
7zo ZOBE, B4 - ¥V a VT H L WIRRGME
ZONIze Ty V=T ORMEMILT 5720,
AL SHEEH SN, AT oAb RE L7,
WAL Y V=T ORMICBWT, ERCRAE
A, BB 72 & O EER T TR Z FRR LTz,
—HOT 7F A, BEFLEOENEE VI, BE - Y
Variwnd N—LN BIFThHo7.
2. IVI=Z7DitEk
TIHAE, Y= ToMB bR EEL TV, #
ORI, HE - YV a R AMIRETE
BEVWIEITMAT, TYI=TICE>TOWMERVD
M E, XSG IS 2 Btk & i R & v
I EIZBVT, WS NICR LI ENEZ SN, D
Thbo
HEBOBHICHIz-> Tid, RAHLHE, BE-EYVa
ST BN HEE R BARN R Y =y e s AV M E
LTED, ZONHIZEENEDL Ay =V %5257
W, AR E TR L2, T2, WAGEEZ [
BHRL ] L) BWHICE &R 72, HIZHPE TR L,
FHIZMEBOT Y EDETH Y, HkTHLEVWIFH
2B L7z F72 [HAMISRM] v Bl L R
$0 B B 2RI % 2 LT, RRICD o
TEDo TV &) IR A HMNICEE L Twvo 7.

3. REREBEOIVIY-TIEHR
HA Tl 2030 4E12 40~80 HAD IT AMB AL T %
EEDLNTEY D, EROBKRSHIE, =Y =T 0

69

- RICHIRICR > Twd, £ TT 7 ATIIRER
BUMATRREBREZ L V=7 & LTHRAT 2kAa %
E U7z, LN, HNOIWBURR G e~ DB &
DL R EN/720, HliERE 74 Y 74 A
Y74 OB L LTHIE Lz ARBFE ZIRET 20T
FELT, BB LHMAGDOETIRET 2 &%, T
BFHEVSTHRIEISIE LD L I LT, He kRt
By =7 0B BTk S E, £k, KK,
BOLANEILR L, REMIIEEEANE R L TVvo iz,
KERT > D=7 0L ELETH Y, LHEOFKLME)
EHO=Z—RXEHEHL, BAVIENoTwol,
BINET 7 AONTD, B CIIARRE ORI
WS CThH o7z LA L, ko r I =7 AR
AR AMOBTR L V) Ay bE, TIZHRELT
—EDLY V=T HEMRL TS BBUKE RS Z L25,
L LTORBHIIO LD Z DS, £t
I TN X5 I TV,

VI. HXfEdH DR

CZETODTIHADA VI —F VTG VFA VT D
EWEAWEER L TB E 72, 2016 4F 10 H OHGHLA
DB S 5 AEDREE L7z 2022 4£ 5 AR TO, 1.
MNORE -V a v oiREE, 2. BE-YVaro
FEREE, 3. MBS DRl 4. tha2 5 Ol %,
RoNZHHOHPTIIH S5, R K-> THL,

1. HNESEE

PRI, 2022 45 5 HICHEH S N7z 7 27 A Ok NF AR
DFERTH 2 O, FTIIMERMAOLIKL XV TORL
B EVarOREETHILD, [TV 2ERKT 5]
) B, FRIEEAT93.4%, PMRIEAT87.1%, LI
FEAT83.2%, WFIRIEDN84.6% L > TWb, KV aryd
[HRT LD I=2T7hbl bl T5aI% 5]
VLRRAIFR DS 93.4%, PR EEAS 88.4%, FLEKEEAT 79.9%,
HFIEIEAT832% & o TWhH, AREIHICEL T
257%DANHLE - EVaryE EFT0E, ZDXLHIC
TIHAOME - ¥V a viE, /EEAOMIC—EU LD

Japan Marketing Journal Vol. 42 No. 2 (2022), 63-72
DOI: 10.7222/marketing.2022.048



dHb BEY—rF e

Marketing Case ¥—4U 74 VI5—X — Y U—X 157

LANLVTRELTWSZ EDVR TR,

T2, AT IAT VAL TS 734%HDRIEL T
WBEBEZTED, TBOLGDRE, 3 LTokai
SFOYB L YED M S TV D,

2. BR -EYVaVORKE

WIZ, PEEBMAOREOERIEIL, 60.8% TH b7,
EVa VOEREEIL, 49.1%I12EEFEH, FLTMEFEE
LCOMMEDEREIX 45%, ¥Va ryOEEEIR
461%ThHb, ZOLHIZ, B#EOLNVTIE, T7H
ZOFNICIE, Lo HWE - EVa UPRELTY
2H00, EEROLANVTIIE SR LWEDOKMAD S,

3. BBl - FFEANDAVINT B

2018 4EIZ T 7 H AU, MBI TH B2 KTV ¥ — 13
2820, TNETOERRLZ L TVZTOANE - AF )V
LAV % -l S, Z N ZF N Primary Partner 725,
Partner Award % 51} 720 2022 4E 5 B 24T o 72 WB 6~
DT PR, [7 7% A, TERG % & RHe
LESEBY [ [T727F 200 E%2 AT, Hitoay 7
FTAT Y AERETF v A7 2% o 72 [ITBULG 25Tz
BCIE E DM BN B B DEI T o TV, T oW
A DRI & LT A ORI & B SEss ke [ oY
STOEHEEEIZHNTHEAL A—VUDHL] Lo
CEENHAN, ERICDRWA X7 IR’ BHoTT L
BB Z Do

4. QI VI =7 OHRHEHE

FtEAs, ZWoT v Y =7 RLERRILEI TS
EEBRICE M L, ZOWERBLE LT20214 12 H
W, AR A A L Cu B RSO NG 48
4 [nl WOMAN’S VALUES AWARD ] O35 PICB VT,
REFEEZHEL WS 9% HEOXEZ [#AEiE &
PR, e Aob b ERREL, ADOFEE
—FICEZ DM R LT L 2o T, BTOT % N
THREZHIBLTVET ] &, AHOEY sy ThHS
(b b L] [FbAEM] & oBEMZ5IH L CESRT
W5,

Yo Xaiz, #pstichsee, FAitois - vos

T—5F 45 Y v—F) Vol. 42 No. 2 (2022), 63-72

70

YR T Y ORENRRBD LI LD T WD,

VII. V&

T AL, WHIPSDA VI —F VTG T VT
X o TEHRENDDOH - Mk X 5T, 2018 4
VLT L 725768 )5 7> & OATBUL ST O RTEIC X 2 885~ D
FA—=VENELIE 2720 ZLTT 2 H A, HHO
feEroEF Nk e 73, AV y—FN735
YFA YT ORMAE ESITRDLEHS, FEORET
& o7z SES FHED LB ARG FHEANDE T A XET N
O Z R LTV, TOTaZADE1TIE, £
BEOLYVZTHRABREDIL Y Y =T H RN
DA I R=YarbEFNTVS,

A28 —=FNTF 0747, ROBKRTOT T~
FRFZEHEEZ B 2 T, MPEEE L OBRoOPTL Y %
BRI ONERETHD, ZOT 7 HADO—HOHL
D#lA D, Kotter (1995,2012) DAEEEMIIBITS 8B
B 7ot R 53 5, Mk, #HE - EYa okl
L, W — %M 5 2 & CHEME AR 2 S L
by TR X TN RY =V EMEVREHFE TV, ZV—
TIBEHFFELE L V) B BCR N TIAE L Tw
%o & bIF, Kotter 25N 3 5, MIELH Tid HE
% [REHETH L L) BROME] IZBwTid, &
e ELRHEHREDDDON, LI VI —F VT T
TA YT ERNES S, kb REBBEDERIE, FHEH
EVIIIEERSDE L, FRUCx LT, BEICI) M F
NTCWIA VI —F VT T T4 v 7 e )T A
MOWYFTE LTHRELZZET, EVRARAETNVOLR
WRERTLLEORZ SDHFITNO L oTns7z
LEzbNhb,

fame LT, () MLz ZRT 57200V -
LTA VY —FNT I o7 Y TR THH L, £
LTT7 7% ATIE (2) BHIRBCRIC X o THIER O F2E
LR EGLEEHIC B) AT, KROER
B (4) BCHAE - €Y 3 YOMROSPREE LY
HHEZ 52 %06, HESELZ LT, BLELER
DR % #5D, HKRO BIFRIEZ TS 28 LWLk

DOI: 10.7222/marketing.2022.048




b Japan Marketing Academy

Transformation of a Business Model Triggered by a Scandal with Internal Branding as a Lever

{boXE KT 5 L &bz, (5) #H LuWilkksube o
BRHEORBVWE YA RET MO E AL, FHED
B EEZEARLTWS 2 EMHEREINL,
WEIL, TIZHFRACBWTCA VI —F VT T VT4
T O FEOBREIEH WY KT 2 L2055 T
Voo LT, BEOL Y V7 OREHEEIIED
FHETHY, =V =7ORMEI T LD ERZ P
LZRMICHZ L DEMLTBIREESL ), 2D
BIRMO b & T, RN RS I —F VT T
FA YT, BEFA PRS0 FEERLTV, T2,
IYIVZTORED L) - ARG, HE- Ve
YORHIZE o TAMOLRE L7242 BT 5 2 L3,
TRELED S OFHIZ OB LTV L d, T7HAD
AV —=FNT SV F4 v IVRFEOREIIOLD T
W ZZBRREEZ HBND,

HilEe

ARFgE, 2021 4 12 H~2022 4 6 I TITwE L
727 7 AMKSHADAL Y H 2 —FRICH L O,
R4t & O TG R 22 & OIHENSREE, — R ARE
B OBEWEEMAL DS, PEKL T L

S E T Lz, 7 ARSI
MR BRI, HURR BRJAK BUTRE W
BAHFIR, YATLA VT V=2 a YR¥ER FE
ME 2 EgUR, BRAR MR hHER, REEE
AE ZWHEIK IEEHILER L RFET UBH &I
2022 4F 6 AR o

xE

1) Keller (1999) #%, t*LNOHMBN ST T Y A I AV D
WMERZEHML TR, £ v 8 —=F VT 571 72k
Kex RBRNDH LD, AFTIE, IhFEFTOERZRRIL
L 7z Saleem and Iglesias (2016) #F# 1L, 75 ¥ FAf 7%
o¥— (flif), 79y F)=F—=v 7, 75 FIZHko
CANWEEM, A Y ¥—FNVTIFVF-a3a=r—Vs
VoA VI—=FNT IR a3 2T 4 L7z
RAVI—FNTTVTF4 v TOEHELTERL LTS,

2) Ministry of Health, Labour and Welfare (2022) 4l 2 4E i
g RE RS EOEGHE R ISR, TR ()

3) Ministry of Health, Labour and Welfare (2021) p. 11

4) HidRmE - WA+ ARHE) LT, TI2HR
(k) 5

5) Ippann Shadanhoujin Jhouhou Sa-bisu Sangyou Kyoukai (2020)
p. 31

6) Ministry of Health, Labour and Welfare (2020) p. 5

7)  Ministry of Economy, Trade and Industry (2016) p. 7

8) 77 AREEHITHT HAHAE] HIF 1 2022454 A 28
H~5H 16 H, %) 45—ty Mk dI84 .
77 ALEAE BERL), V¥ TVE 362ss (HIRE
45%), FEHEH #HE - ¥V a v oRm, B, K %
e, WEEHEREER, EEROAKWZEY —F (FA), %
b F KL

9) —HMEAIAY—< AN 2 — b L —Z v &
X

References

Ippann Shadanhoujin Jhouhou Sa-bisu Sangyou Kyoukai. (2020).
Jhohosa-bisu sangyo kihon toukei chosa (p. 31). Tokyo: Ippann
Shadanhoujin Jhouhou Sa-bisu Sangyou Kyoukai. (—#fh %
N &Y — E AEERS (2020). [TEHRY— A K
FataiAs] p. 31, —MALEIEA T — € AR (n
Japanese)

Itou, K., & Suyama, K. (2022). Marketing niokeru internal branding
no isou. Keieironshu, 69(4), 1-19. (FFHEELEA - L EF A
(2022). [R=7 T4 7B FEAL v I—F VT T VT4
7 ONH ] [TREGE] 69(4), 1-19) (In Japanese)

Keller, K. L. (1999). Brand mantras: Rationale, criteria and
examples. Journal of Marketing Management, 15(1-3), 43-51.

Kotter, J. P. (1995). Leading change. Harvard Business Review, 2(1),
1-10.

Kotter, J. P. (2012). Accelerate! Harvard Business Review, 90(11),
44-52. (HE#HT GV (2013). [BEREMMRE Ay bT—2
Mk Z ISR —I N2 E 585 L ilik~oifiit]
N=NN—F ¥EIV%RA-L¥a2—)

Kotter, J. P, & Heskett, J. L. (1992). Corporate culture and
performance. New York: The FreePress. (Mpid:ffi K (FR)
(1994). [ LA m Rtz A —s 2 b < [l
DY) =F—=v 7] ¥4XEL N

Kuwata, K., & Tao, M. (1998). Soshikiron (p. 188). Tokyo:
Yuhikaku. (Z% H#F KRS - HIBHEIE (1998). [HLEL W
p. 188, AZH) (InJapanese)

Ministry of Economy, Trade and Industry. (2016). IT jinzai no
saisinndoukou to syouraisuikeinikannsuru chosakekka (p. 7).
Tokyo: Ministry of Economy, Trade and Industry. (%A
(2016). [IT AM o> @l & 5 K3 FHC B3 5 7 A5 R
p. 7, FEFHEIEA) (InJapanese)

Ministry of Health, Labour and Welfare. (2020). Reiwa ninendo
koyoukintoukihon chosa (p. 5). Tokyo: Ministry of Health,
Labor and Welfare. (EA:57M8)% (2020). [4H1 2 4E R H
IgREFLAREAL) p. 5, JEAG7814) (In Japanese)

Ministry of Health, Labour and Welfare. (2021). Koyou doukou
chosakekka no gaikyou (p. 11). Tokyo: Ministry of Health,
Labour and Welfare. (JE/E57)4 (2021). [2019 4F (4l
JCAR) MBI F AR R O] p. 11, B4 HE) (n
Japanese)

Ministry of Health, Labour and Welfare. (2022). Roudousya haken

Japan Marketing Journal Vol. 42 No. 2 (2022), 63-72
DOI: 10.7222/marketing.2022.048



dHb BEY—rF e

Marketing Case ¥—4U 74 VI5—X — Y U—X 157

jigyou houkokusyo no shukeikekka. Ministry of Health, Labor
and Welfare. Retrieved from https://www.mhlw.go.jp/stf/
houdou/0000199493_00012.html (May 1, 2022). (JEAE578)%4
(2022). [4H1 2 4B F7 0 IRIE F G H ORI D
M) A48 ) (In Japanese)

Saleem, E Z., & Iglesias, O. (2016). Mapping the domain of the
fragmented field. Journal of Product & Brand Management,
25(1), 43-57.

Schein, E. H. (2010). Organizational culture and leadership (Vol. 2)
(p. 293). New York: John Wiley & Sons.

Sorensen, J. B. (2002). The strength of corporate culture and the
reliability of firm performance. Administrative Science
Quarterly, 47(1), 70-91.

FE MRKF (FAL &S hh&D)
RS 2 VT 4 v 7 ERTH. M 7
7V R, <=7 74 YT, TaY s bATA
Vo BEEEMEIC 7T v NikmgaE] (280 - 363) & L

ERT KbE[FW)
F KPR A BERE e FA e R RS T o BRILIR R0
FERBhEIR e T, Bl PORSEANE, RER~-—
TTA YT ERNIE. FEFEEC [FIINV -T2
7N (GE¥A), [~—4rFq4 o7 -arye7r 2R
3] (B%H) %L,

T—5F 45 Y v—F) Vol. 42 No. 2 (2022), 63-72
DOI: 10.7222/marketing.2022.048

72




