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Dysfunction of Japanese-Style Marketing and
Conditions for Revitalization
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"I Associate Professor, Graduate School of Business Administration, Kobe University, Japan, yuki@people.kobe-u.ac.jp

Abstract : The mission of marketing is to “sell a firm’s products in large quantities without relying on price competition.”
To achieve this mission, Japanese manufacturers have continually introduced homogeneous new products and
developed their own distribution channels, but these methods are no longer effective. This paper provides a theoretical
examination of the reasons why traditional marketing has become dysfunctional and defines the conditions for
revitalizing marketing. The findings show that (1) two factors, power shift to distributors and commaoditization, are making
traditional marketing dysfunctional, and (2) in order to revitalize marketing, manufacturers need to resolve the dilemma

of aiming for product differentiation while relying on distributors who are accelerating commaoditization.

Keyword : Distribution channel, Power shift, Product differentiation, Commaoditization
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REmOWFEHENL, [OAEOHE M REEHD, B
BFEREM 2 S PRI CRELCE Y~ T 4
VRG] (WhbWABHARRIR =TT 4 ) 12DV,
(1) ZhDBREAREL L2 AH =L, (2) ~—F
TA YT OEHEERY KT 720D 5Mt%, B
W22 LldHb, REICADHNC, ZOWZEREDY
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BT RETED 9 212> TR o722 TlEd ) ¥
Ao 7200, JeD VLB LA T O EES & v
IR HTHEATHL, BARBEIEALZDOLHE R
TR o> TWE T, (President, 1982, p. 261)

[REEREOIT N7 - - FIF VI RAT5ED
Yo - ZNZROEIMIIMHEE L & b1, Bikoh
R EROBHEZ R —BRIFOVT VD, X —
H—ZHAES, FANNEY AL THHRED
lEEDLY, 2 SAOEEZKYAAT, HiL
OB E L L9 LR, A—h—% A%
ARy 7GR LT A O [RMil) 728, B
BRFREA— N —OBIPIEHZ TN Mgt &
D DIREO AR HRETH A D TUE, BB AGE
ATENBWEW) REIZER SN 5] (Nikkei
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Business, 2007, p. 31)

[HBEEDVPHRHEORKBEEZEH VITRL DEBFIC1E
7Zo WERHFHIZE ST, BEDOL) RETNF 22T
FRELZVEVR D, HERFA—H—OBGHYE
HLYFE [EFVF v Vid, RERBEOIEE %
E SRV LB, ETVF 2V
Vihwne, HEMHIGEVR SN TEFBAIEED S
WZTLZE ) D72, ] (Nikkei Electronics, 2012, p. 47)

Eiid, WINAREEROY—FT T4 Y 7IZHT S
MERRLHEORKTH 5o 12 HOFLHIT 1982 44K,
2O HE& 32 HOGITENAH BRIt % o BT B
EONERE, TRELEL TS, I605td

LIWMTEXLILIE, KRDOD2ETHD, 112, DT
HFE ) — FT5700FETH- 72 [ - MEK

Hl VS EABRD, STIEHEFPORE L2V 20 0
WPRICEBEL TSI, FLTHE21T, BMHIEHE
DIV — N RNR—ADEERD, WIEHEF D O KTl
HENEBEL-ZLETH S,

DAEICHR L7284~ Mg, TR OYERE - S 2462
FTESE, ThrKilshizF v AV TlFET 5] &
VI HRDY =774 2 7H, bEIRHEHA LR ko7
CERFIRL TS, 7272 LARMIE, [IHERO~—F7 741
YUDWHEHLEL o] L) FEFBRBLLVOT
v, EHTAREIL, [Hko~—7r7 4 7 25@H L
GBSO TALWIZE DL, =774 7O
R REHOF FIERINTVE] L) RIlHh b,

R=FTTAYTORKEDI v T a ik, THEEMEE,
S CHELRATTICRKRERETLZ L] I2H D
(Tamura, 1971) . LT, ZD2ODI—4 54 ¥ 74T
2, KPRYEES L EEIG D588 A IS BT
JER 2% (Furo, 1968) . £ M TId4 H D ilidgEIE0
T, Y= T4 YDy Y a rERRNIGERT 572
DOFIITH A ) h Db —7 71 v 7if%H
i, ZoX—FrT74 Y TORKMENSBEEITT, b
PEOBEELPER L CE =T T4 Y 7L ZDR
KGR T AEBEEH->TVBRTTH D, TNHA
A ORI R M2 5 72

KImOWBIIRDOEBY TH D, HE2HTIE, HHE
DEEEZNINEF CTEERLCEL—F T4 VY TOF
WERT, EI3MTIE, FTOHKRDO~Y—=7 T 1 ¥ 7,
[TEEZ~NONNT =27 M L [BEOIET4 T4
b I8k > THREREILT 2 A0 = X APHHEN 5,
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AT, ¥~—F7 T4 v IHEDODIC, BEERE
[2EF4 T ALE MRS E TV LREELEZRY 208
5, BEENMLE HIET oYL U] RN AL
Wb LD EING, H5HTIE, TOTVL v
D BARK) 2 FE T EDRE SN Do

Il. BROREREDRELTCERN—T T4V

R=r T4 7w e, 19 il S 20 i
R T, 7AYAICBOTRE Lz, BT 2
7T, B AR KRBT L HAM SRR 2
T BEMOREICL ST, FhITHHSNT
Wiea— AV RTANER S v Do H - 72 (Furo, 1968;
Tedlow, 1990), Z 9 L TREAERE & KEHE KO
RN E 572000, T2 TEEEEIT 1 DONEHIC
B L7z 2, TREICAERE LA Z, i T
WIS IS, KEICHGET 5123 &) LR W] &
WO TETH 5o

KRB 2 8 A UL, FEDICEMZ KmICEETE
5o L2LIEZEEZNINT 5121, FO#G 2 KI5t
DI ZRTF RS S v, B REICHGES 26 b H
MR FEIE TP TH S, L LENIL, Abttoxidin
E TV & B 2 A B 2 48 < 72, BRI H AU
B2 0 2 % (Furo, 1968; Tamura, 1971), %
CCHEE SN0, A MG Z, Wit cFibiA
FIICRERTET AP THH (Tamura, 1971), 1
W= T4 IO NZI v g VOFEETH D
BEELITOZDIT, FEr— VA=Y Y OREH,
AL G Ef 0%, BEA~0T T v M5, L
oYy — V&AM L TE7 (Furo, 1968; Tamura,
1971)

PRI W ETN =T v 7 vI) e
&, BRI KRR ICHARICHMA S NG, LD HAR
TIE, kA ZRERITB THPIYHA R KB A~ D%
BHFVBER SN, ¥ T7HFBRBEHESF I L 72
(Yonekura, 1999) . ZO#EH, HAROBEEHEE L T2, 7
A1) Jy DEGEFEZ DO TREBR L7 BEICE L 72 £
DX B, HARAFEEARELDT A ) HIHEH % IRiE
T%, TLTHEMPHARICH B> 2 &0 1 278
R=FTTA VT ThHolze ¥=F T4 7%, MEAGE
RETHESF S OWHT 2 F00 ) & LT, —HEWLER
Wb Z L2 -7 (Kohara, 1995),

ZO%, BERFEEMOFRICLD, BT 2EER
it & B B RZE W O FAEFF DRI T 5 (Tkeo, 1999;

R—=F 4TI r—FIb, 46(1),14-23,2026
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Yonekura, 1999), BHH 7% Z LI, ZOMINLHESEHD
AT BEFERTL, BT — T T 1 Y T8y —
AR LT\ 2o 2 TIRVEI 2 8 S i o i fse £ A
& [H#ERHE] TH D (Ikeo, 1999; Ishii, 1984; Tamura,
1986, 1996)
HERBEREMCBW Y= Tt v DIy v a Yy
RERT H720120E, A0S EY, kX hERR
a3 LRI IUE LR S % h o 72 (Ishii, 1984; Tamura,
1986) 0 L2 b O EMICH o TP EHF DA K —
R, HBEBH=— XD EEAT 5720, ZOZELIC
WIGT 5121%, BB 2k A5 2 R
Tholz.
HBBIITEH MENEG] L, bR WD
FRALfE (BB 120w, Fok#EERN &7
"ol 2EKRT 5. UREOHAKOHBEZ TEMATRIZZ
Ldro7z7z0, BEAFEE» O RE BT 2 1fifii % Fo
BN LD, NS RYGELR L 2R % 3T I
o7z (Ikeo, 1999) o MR THli¥ D REFEZH - T3,
FMr i ASiE A 2 5 7200, BEAF OB P % 1
422K THAH (Ishi, 1984; Takashima &
Kuwahara, 2008), Z1@ 2, WHTNEMGHEME (MhRg
RME DR AL E LS, ToKMELHZ
FTYESEL L, oF 0 [FENRHEG] o8k
TADS, BREOTHREIZHAE L TW /20 THS (Ikeo,
1999; Takashima, 2000) o

7e72L, BN oML AL, Bt oin s
WeoeAitg D% e 2 RAET 2 D D TIE BV ER 513,
)R 70 B i 2 A0y L 7ol SEH &l U CIRGE 3 5 R D
TLIBEFE I BT BN L OB LT TWA L,
BLIEIC & o TR TS 2 etk K TE 2w
75 Tdhb (Furo,1968), N5 DMEZE RIS 57250

1 IBROV—U 5« VIDBEINT—2

WS NN, waERYMETH 5, RIMEIE, il
BB 5 FA LG OB 2 LY v & ELSei] %
ERT L7200 TH o720 £ ORIEEHILZ, BHo
TNT A AR - ) X— MHIOBEAZBELET,
HOGERER % R L7 (Tkeo, 1999; Tamura, 1996) o
Dk, mERERENDRECBg sz, baEoR
HEEHAOI—Tr T4 v 7 EF M LT, TONEL KL
T, M1DEBYTHD. AR %RBHEG % BW 72
CRFEL, FhaRyMLEIN/zF ¥ AV TWIET %o €
V)T AHIET, WM OBREMEEZITHEL A5 (HT
FIZES 310, A RRORGEEEZBMSE2 2 LA
WHEIC R B, STITHELD NS Y = 7 ORI, Bk
FOMYEER I % & S, HEOMigkeHEs X0
Wz b O L35 (Tamura, 1996)c SN2 245, [HEKD
[R=T T4 TOBHENRI—2] Tholz,

. |BREY—T 5 1« 2T DEESRE

Wi THEM L= 71 V7O H Ry — %, F
B LA, S ZOHEER) T LIk b, T
W& o720, [HEEHE~NDO/)RT =7 M| & T8
DaAEFT4 741 THD, LT, THICHHL LI,

1. MBEE~NDNT—VT
R, R, WEE T BBVt
it DR, AT FEE O H 5 BEREE,
BEELDHHNT DO TH 5. BEEEDHEFEL O
FEPGERRHTE 201, WlEH L) LEEBEELKD
IS = HIBRA o T2 A SR B v,

MR D87 =&, EAFBEROIESHIEN S AT D
(Pfeffer & Salancik, 1978) 0 » 2> TOHAWHIZHB VT

[l B #7037 B ity
AT A

sdE R AL (A
Bl dh o 858 1 IR
¢, HLFE DI

R—TF4VITv—F)b, 46(1),14-23, 2026
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&, BEBREAE LS TW2—T, WlEREIcE
WTIEBER N 2= B NE DS FAFAE L T iz,
FNOz, BEREH I EOTEES I KEET, M
THMEER L, BN ANESROEN TV 201
REVBOREFEZ MG THI LI ho72, DENE
FERFERENIC BV TIE, N —ICB L CTREERICH
2 T AFAE L T\ 7z (Ishihara, 1982; Takashima
1994; Tamura, 1986) » M2 CTHEEFEH X, F/hOHEE
FIT) R— R RJEAREEICE T ST N, 2 &R L
ZIICERN S TRLED | oBREEY L7z, £<
DORFEER % G S N7 FEER L, BRSO
ERIETRBEEEZ ORI ) L5720, Bk
EHONRT =X XY RE %D DL %572 (Ishi, 1983;
Takashima, 1994) .

L2l 1990 FRE L D, EEE~D/T =3 7
M D, TORDEELRFHIE, WEEAZOF = —
ERB X Omiiz DI K TH S (Ikeo, 1999; Tamura,
1996)c F = — Y ERIC X > THGE D 2R s vz Gk
FIAETHL D) JEdsEH L, BEEHICE > TEHTE R
WHERRTEV =t LD, FTEEEAEZ R
ST, YRS DAL T 5720, §F
EREEFRNORIF IR T T2, 20X ) ICil¥ES
OMRAL - KEULIZ, REEFOBGHRAFEZ 50, it
WHEH O AMRIFE 2D 2 H AT 5 7290,
(U SE AL D 8T — K6 AYE £ 5 (Ishihara, 1982) o

KFMHEEZEDOBEENT -7 MIX ), Hen¥
FIZBOTRIEF ¥ 2UDEE L 7ze & LT3
i, HEOMEREHEZLVIZ U, HHEES OB
BB 2 iflER RO L 2 L DI R 57
(Tamura, 1996). 29 LT, 22 TOH/3F — > O
D, 12KbNbZ LIl b,

- >
- -

2. BmOIET«sT 11t

F v AV ORI & IS, BBy =2 Db ) —TT Ok
WEFETH 2 [WEH RGO REA] b, 20 i
K> LA - 720 UL, IET 1 T 11LE
HEN AL L FHRICHELTnb, IET 1 T 11LLE
&, TG CHRE - MEOERDIILAE RS BB
L, HDLVIIFOMPEL LT, BEIFHEFIITE—LT
& DMtk & D 3E DB GG O ARG LT L F 9 RFE
ZEEd 5 (Kusunoki, 2006) o

R ENICB VT, 72 AREN RN TH -
T, MRk - MEOBK 2 ELFICL > THBEZOTE
RELCEREFAZIK LD 2 LATE (Tkeo, 1999) o
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L7 LTS A B RIS RAT S 5 &, T I 22 Bl s
DI RD, HEBOWEMS KT T2 (Ikeo,
1999; Takashima & Kuwahara, 2008) . #1E3EH 230EK D
EHWCEGUEIENLTD, TOWHFLEIDLTHI%RD
DIZHED72D, bELEFAENTHoRMAHIET
FYEENT 5, MAT, WEHS 2T IELHES
1, BEREORKRLGHESCEREEM L 2720, X
WEEHDHEITHIC 5, N LTEEERIL, Eoh
BHFE L 728 il an 0 SOl 2 BUR AL & DR 0 BALIZ %
ENZZEH D, CSRONDZBRMN[IET 4 T4
1t 1z & 220,

[V 2 Fr i i o ke A, PERE - B OYGE AT
BEOTRERTICERHEZM LSELRY IZBWTIE
YALTE /. LAL, ZOEEREEOESMEE, 2
ETA TALDEITIC L o THHRPN D Z LT 5,

3. NI9—Y T MHIESEDIET 4T 11k

WEAFIEZEE, 271 7T AL AER RN %, HihoE
Va— bR T v 7)) BB OB LSS RO T E 7
(Kusunoki, 2006; Nobeoka, 2011)s L»*L €51 7 11k
(&, SERLA T MBI I BT B AR i AT B R L
THELBIELH 5,

7ol XS OREHERTIE, BEEH T LKF
wWOEOZH A, BIUE B OS5 b L7z
B, RGOS CICFE T 2N H 5. €
CCHGEER I, AR C UMM E Y 2y Mg
%) 72012, BHWEREEDLEVWEBNRET VT o
YUY ERT I L1127 572 (Yamaguchi, 2024) . & DH
BlZ, FEFEZEADST =27 MHT BRiERE LT
[V 2 3 o A A rbh, ERZRZ LICE
NBTET A TALERITSETND I EZRELTWY
%o FRRBERBUETIE, FHRMHOVERI—FERE LS
TR NG, TO0BE¥EEE, BiEeiED
HECHAEGICHE Y T2 SNEVEEZ,
MR e ANy 7R BGEY AL I LIl o Tz, ENRW
BRI, W VR 0 U CBimm i 2 3
B Ll kol

Acarye=xry2 - 2+7 (LLF, are=) (2
BOTHA SN HERRICOWTY, 371 7 11L
PHETLTVWBEEZLIENTEDL, KFavE= -
Fr—F, ZOEBNERGE) & TESHREIIW 212,
BEER I LTS —2FLTwb, £LTE
D37 =%, BEGOEBRGEEOITHELE V) I TH N,

FHEREEEEZEHT 2T =id, BREEALLEW

R—=F 4TI r—FIb, 46(1),14-23,2026
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FHLEZERTEL2HMOMAL, BEFEZITERT S
(Kato, 2002) s L2d I v E=(ROENLIZEY, H
NF =D 2VT » AR=ZAZREL VA RIS
5720, BLEEF TG BN R CRAS S 24,
VIRBISBWIAE NS, El3VR, BV LT,
OB & A W R A B Lk 2 &
BEHOETH L, ML LCELEEST, fittoe v
NSO LY PRSI L72HEGTH > T
RES LR D, TO X)) HHEBICHILIY L,
M OZEBII/NEL Db, RIEYIEFT 1T 1418
%435 (Yuki, 2023) -

PLEIZZBT - KBS OB, [FEEE O
NO—=37 M & [aE747414b] 25, EhENM0L
AT T2 Ew) XD b, FIEIEEZINES &5 R

WKHbHILERLTVS, KTFIMEERDHERZ O
AT, WERIMLE GRS DA% 5T, IE
FATFALEMESESL 2 LT, AR BN O MR A
DEMEBIRT S5, MPOTD [R—=F T4
YTORFEHNY = ] DPERAEIIBE A =X L'
XWIEAT L, K20X912%5%,

Z 2,

V. I=F 1« V0 DBEFRY

1. =571 VI DRREER
ZZETOMmE T 2T, KIS, BB Lev—

AT RBESEDLLOOEERT 5,

B 3ix, bAEOEEREZTOBEH (BUK), B3I

R=FTTFAVIDIv T aryEERT L ETERSIND

&2 [YR—=FT 14 VIDBBEINT— ] OEERE
ax7 4 7T 4{LDHETICE > T, FrEFIC
NI EEeTINCERENEITHICR S,
e ey | R 7 g o
4 7 A AL DT b
A !
1
1
TOEEE ORI 7 like 54 % : fifies R E e 2 afE e L
LU T i 2 AT, aE it > mns, REEREE
74 F AL A T B, i MnE 4%
:
N7 =27 (K ARG (At
HEH o MBI - > 5L o B S R
KAL) 3¢, #Lie D)
KEFOBEZOBIHIC L - C, EH OB
RIHRTE & SLFEHTHI D 72 » OFEEAE Kb S,
M3 vT—YrFq4VIORREESE
BE L EAT o7 —BAf% ﬁﬁ%%ﬁu
= A
=]
1 2
it <
= %
Al £ AN
T}E il |_|
7] 1
i 0 &
| IEITEVN
{.EE ) 3 I 4
4
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BAERY—I T « V0 OEER S S BERM

VbAE (B ARILZLOTH S ML, &
PR L, TONGIHHTF L & 2 EEE O/ T — R
ZRLTW5, ftld, SFEERZORNSENIZT
FMETE TV LA ERLTWD, L7z2d > TZOXIL,
[ AT | & KPR35 0538853 5 185 ) (Furo, 1968)
BT HEEZORY Y a V2T 2DDEE R 5,

VB EH DR - KEULAEATWE S HIZH > T
(&, % K OBRIEFEZRDHGA 28T —HEEICHTE L TV 5o,
A THiBOWBALIE, BAER X — 2 DL HEE
DHEGETAMLT, IETFTA T 4LEFIESRIT, Lo
TR & LT, BEER IV 4 ONLEICT. > T
WHEEZHILENTE S,

WREFA L > TORBN LT BAEILX, BV 1TH
bo B & BY 4 HTIE, RN 2885 % dkix A
LCTATH, HHFER L VERHIHEAL v, £
Nz, BEICEIMEIN B OH/APLEICL D
(Ikeo, 1999) MM & C, WHZEZ & ORIZAHFIZ/ 37—
FRERBETCE NN TH 5, BEFEEDO/IT —H%H
UL, TEBRNC B A BRSO BEE (BRI
D AR B OB AHIFFTE 295 TH %S,

CICHEL DX, EH)THIERI3 DLV 4205
LV IBHTXL00, EWHIHTHL, TOTaL
ZIE 22DV — FOAETET 5o 5 11 L 2 A,
DF ) [BEEIMLOMbE BT T, ZO%IC, B
HACHER ST — R EETTAH] LI V= TH 5,
23 3RME, $habb [FFTRMEELEH,» LD
N —FEWZELE L, Zo LA RILT 5 ]
EVIH V=PI THb,

2. INT—0s&{klEnIgED
INB2200—tD9 %, FTHEE (L3 KN
B) o= MIEHLE ), AificHRELZL )1, ¥
B ONT =P B0, (1) WU DA A
b E&E, (2) BERORIGHEZNRIIED 72
HHLEETHD, Z0) LMGUKAFEEL, BaEBR LR
HEREZNZNOWEMEICL > THE s L7720, 4
DHEEZOHEINE > THRET L2 L IIREETDH 5
(Ishihara, 1982; Takashima, 1994), ¥ 7z, #iE¥HIT N
FT[HLMED OBR] 2ERIED TR, il
EFH U CIEMIRE D ) oy R ) N— 2R LT
&7z Lo UKFIEER L, BEER X 28R
EHEE LWL, UNR—ERELZEZAT, Th
NG E T IFOEEE LTRSS Z IR %
(Takashima, 2012) . 1@ 2 BIFIEOALHEHIZL - T

19

N —zBIMT 52 EHHEELV,

772 LBESER I, BRI 2S5 T — %
AARMTHEN 1 2R ENR TV D, TR
SN7ZHRHONIYALTH % (Takashima, 1994) . 7B S
N7 BTN BE B OBV EIF 2 AR L, NEERRICE
WCEL DWEBFHZTEFT 5, WEBEZZ 20k
R E BRI Z IR S 2 A%, HEOBERS RIS
AL > THETH D LEZ D759 L, UBRMHEG
DY R TOMFEEGOM A ILIL, TS OB
WEl 2 HETH72DICRKRELBRE LD THS I
(Takashima, 1984) . Z D723, FlHER 3 YOI
DIV EEEL, FREERORNIN ) WOt EE
BHATH5DOTH 5,

IDNROF + (M S A= St = A=V Ay At ¥
WAL TE R, FEEE L O80T —BRICB W TEN
VDTN TEL, ZIELEHELZZ LI,
7287 — OB i, [HEZEH S O T — A 35
Jel, €0 L TEEEIMLEMILT ] L) b 3
BB DL — FTldZav, B LaZhug, [EEEIEE %
17848, ZNEHTFE L THMNZ T —BREMHET 2]
EVH LV 2REAMON - TH L, BEELLA
2, BEERONT =L LT AW v ETE, b
V2ROV — "= T4 V7R BAESEL0
OBEN A T arbhb, LALEZLV—MIBW
Th, TNEHOREIFRELZIT TV, KRIZTDORE
BEL &9

- >

3. KIEEEDIL UV

=T T4 Y TORENEL LTHEN R T a v
&, THERMLZ BT SR T, ZOBRICEMN /N7 —H
BREMTTAHV—N] THHEEZONL, FEBE, il
EHONT = HVERICH - TH, LSz B
EIEE R CEB I N TV 5, 728 ZIERERIE T,
ZRHOBBDF LI —F =1 —FMICHH SN L 2 L 28
LW, —HOREEFIITI VR - A A=V &R
BUL L 72080 722 7 — A % 3¢5 €, BARELE 2 80 G B
LIREEL TR T 2 2 ENHFEINTND, TNFHFEN
L0, MEHEMAFHEIEIMESTBY, ToRY,
(e LELESER) OBEWS N REEA DAL T
LHHTH5D,

72721 RELoHpNE, AL S -3 &2 BRI A L
TWREEERTHNE, EEZTONNT — I TE
720, HAMEGICNT 2ERETIEB LD T5 L8
T&52L] #BRTVDITHE v, BIRE R TERIML

R—=F 4TI r—FIb, 46(1),14-23,2026
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ENZZEGZHRA L TR VREERIE, 2 bkiED
EWELE A BT 2 2 &A%, FlEE D/ N7 =12
WP BT DSME R B,

L L, SCCTEEREFIRESLMBEICHITT 5, Z
i, TEAEE O FBGE 2 KFiE S (ARAE L =28
5, At h7-Buz2mETL L] OWETH %,
7ol ZIRBORGEER I, Nk OS8R THEICH
B9 572012, BEBHLEETVF 2y VBN RSES
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